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Y oxkBHpY 0BOT MacTep paja KaHAUAAT Tpeda Aa yKaxe Ha 3Ha4daj business to business mocnoBama
u business to business matchmaking-a, 3aTUM Aa McTakHE KaKO OBH MOJIENN YTHUYY Ha MOCIOBame U
ycrnex mpenyseha, jep mpaBmIIHO ympaBibam-€é OBHM MOJETHMMA IPEACTaB/ba HYKHOCT Y MOJEPHOM
nocyoBamy. Kanauaar y oBoM pany je DykaH Jla yKake Ha 3Ha4aj OBUX MOJENA U Ja HarJlaCH HadMH
Ha KOjU CE€ OBH MOJIEIM Y MOAEPHOM MocioBaky W Kopucre. Kopuctehu crpany m momahy
nuTepaTypy U3 obmactu business to business mocimoBama u business to business matchmaking-a, mory
ce u3ByhM OWTHM 3aKJby4ld KOjU MOTY Ja YKaXy Ha HUXOBY BaXXHOCT M HYXHOCT HHUXOBOT
kopuiihema, y CBaKOJAHEBHOM pajy U JKMBOTY MOCIOBHHX cyOjekaTa. 3agaTak KaHIUAaTa je Ja LITo
CHUCTeMaTHYHH]e TIpHrl)e 0BOj TEMH U J1a Ha IIPUMEPY MOKaXKe, IbUXOBY CBPXY M (DYHKIH]Y y CTBapamy
MOTOJJHE TIOCIOBHE KIIMME M Fl-UXOB MMO3UTHUBAH YTHLA] HAa YOp3aH pa3Boj KOMIIaHHje.
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Pe3nme: CymTiHCKH 3a1aTak CaBPEMEHOT ITOCTIOBakba CBOJIM C€ Ha CTBAparhe MPaBe MOCIOBHE KIIMME
W cTBapamy npodura U3 McTe. 3aJaTak MOJACPHHUX APYIITBA Ka0 W JIPYIUTBA y TPaH3UIMjH jecTe
noboJpIame mapTHepcTBa n3Mel)y mocnmoBHUX cyOjekara. OBH 3afan ce OCTBapyjy Kpo3 IBa BPIIO
OuTHa TOcCJoBHa Mojena: business to business eIeKTPOHCKOT Mozella IOCIIOBama W business to
business matchmaking-a. [TocioBau unHKronM Kao mro cy B2B, G2B i G2G 3ajeqHo aemnyjy ca uCTuM
IMJBbEM, a CBE BHX 3ajelHO oOyxBara business to business matchmaking. Crora rmaBHO TeXwHIITE
OBOT pajia Ouhe He camo mpUOIIKaBamke NojMa, MmoIeNe u cBpxe business to business matchmaking-a
Beli W TMOKa3WBame HETOBOT TMO3UTHBHOT [IENIOBalba My TpPaKCH, TauyHHje Yy UYETHpPH NpuMepa
cupoBezeHa o1l Pernonanne areHnuje 3a ekoHoMcku pa3Boj Lllymanuje u [lomopasssa.

Kibyune peun: Business to business, business to business matchmaking, Pernonanna arenunumja 3a
exoHoMckH pa3Boj Lllymanuje u [Tomopasssa, B2B cactannm.

Abstract: The essential task of the modern business comes down to creating the right business
climate and making a profit from them. The task of modern society and a society in transition is to
improve partnerships between businesses. These objectives are achieved through two very important
business models: business-to-business e-business model and business-to-business matchmaking
model. Business factors such as B2B, G2B and G2G, work together with the same goal, and all of
them together includes business to business matchmaking. Therefore, the main focus of this work will
not only be to closer the term, the divide and purpose of business to business matchmaking, but also
to show its positive effects in practice, precisely in the four examples conducted by the Regional
Agency for Economic Development for Sumadija and Pomoravlje.

Keywords: Business to business, business to business matchmaking, Regional Agency for Economic
Development for Sumadija and Pomoravlje, B2B meetings.
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BUSINESS TO BUSINESS MATCHMAKING

YBOI

VY okBupy OBOI' paga pasmarpahieMo MOCIOBHO MoBe3uBame (Business to business) u mocmoBHO
ymapuBame (Business to business Matchmaking). OBa nBa eceHIMjajgHa Mojeia IOCIOBamba
nocmarpahemo kpo3 onpeheny unctutynujy (Pecuonanua azenyuja 3a exonomcku pazeoj Lllymaouje
u Ilomopasma), momohy Koje MOXXEMO BHAECTH KakO OBH MOJENH JOJNa3e J0 H3paxaja y
CBAaKOJIHCBHOM BHJy IMOCJIOBama M YMHE Ja Oyay He3ao0MJIa3HM M KPYILHjalHU JE0 JKUBOTA CBAaKe
kommanuje. Business to business u Business to business Matchmaking cy KOHCTaHTHH W YBeK ce
VM3HOBa W W3HOBa JemraBajy. lIpencraBibajy cacTaBHU /€0 IMKIyca JKMBOTa CBaKe KOMIIaHHje 0e3
KOjJHX MOJICPHO MOCJIOBAaEh¢ HE MOKEMO 3aMHUCITUTH.

4+ Kao 1To je rope HanoOMeHYTO caM paJ ce cACTOjU U3 TP OUTHE IleJNHe:

» Ilpeocmasmwerse Pecuonanne azenyuje 3a exkonomcku pazeoj Lllymaouje u Ilomopasmwa u
FeHUX yCryad,

» Tlocmampare Business to business modena erexmponckoe nocnosarwa, came Oeunuyuje
Mooena, he208a nooena u ymuyaj Ha MOOepHO NOCI08ARE U HeHUX NPeOHOCMU U MAHd,

» Business to business Matchmaking mooden, npexo xoea hiemo nosezamu Business to business
MoOel eleKmpOHCKo2 Nocio8ara u Pecuonanny azenyujy 3a ekonomcku pazeoj Lllymaouje u
Iomopasmwa, npumepom kopuwhenoe Matchmaking-a sa nosesusarve nocrosnux cyojexama y
oxsupy PRICES npojexma.

VY npBomM nienry oBOT paja npencraBuhieMo Pernonanny areHimjy 3a ekoHOMckd pasBoj Lllymanuje u
ITomopagrsba u meHe yenyre. Perronania areniuja 3a ekonoMcku passoj Lllymaauje u [Tomopasisa hie
y OBOM pajly MOCIYXXHTH Jia HalpaBH CIOHY u3Mel)y Teopuje W mpakce W Jja Ham y MpuMepuma
JOKaXKe Jla je MOJEpPHO TOCIIOBame He3aMmucinBo 6e3 Business to business mojaena emekTpoHcKOT
mocsoBamba 1 Business to business Matchmaking-a.

V apyrom geny oBor paga mocMarpahiemo Business to business mopen enekTpoOHCKOT MOCIOBaba.
OGjacuuhiemo mta Business to business momen eneKTPOHCKOTr MOCTIOBamba IMPEACTaBIba, 3aTHM
objacuuhiemo mozene camor B2B mocnosama, B2B TpikuinTe, kao u mpeAHOCTH ¥ MaHe Business to
business mocnoBama. YV ycinoBuMa riobanu3alyje, BUPTYSIHOM CMambelhy (PU3HYKOT MpocTopa, y
ycioBuMa cBe Behe yMpekeHOCTH €KOHOMHja Kao M pa3BojeM MH(POPMAIMOHUX M KOMYHHKAIIMOHUX
TEXHOJIOTHja, cBe Yeurhe MMaMo MPWIMKY /a 4yjeMO MOjMOBE Kao LITO CY: OUSUMAIHA eKOHOMUjA,
HOBA eKOHOMUJA, eeKMOHCKO NoCci08are, unmeprnem niakare u Opojue npyre. HemuHoBHoO je na je
KJIaCHYaH, TPaJIUIMOHANIaH HA4YMH TOCJIOBamkba KOJH je 3aCHOBAH HAa KOpHUINNEHY CTPYKTYHPAHUX
NanupHUX JOKyMEHaTa y NPeTXOIHO AepMHHCAHO] W ommrenpuxBaheHo] KOMyHHKauuju usmehy
yUecHHKa Yy Tporiecy MeljycOOHOT TOCliOBama, 3aMEHEH HOBHM, MOJICPHHUM, JUTUTAITHUM
MOCJIOBakhEM KOjH Ce 3aCHHMBA Ha Pa3MEHH EIIEKTPOHCKUX MOPYKa U KOjH Kao CBOjy HH(PpacTpyKTypHY
OCHOBY KOPHCTH HOBE MH(OpMAaIMOHE W KOMYHHKAlMOHE TEXHOJIOTHje, mpe cBera MHTEpHET Kao
BepoBaTHO Haj3Hayajuuje gocturayhe Tpehe unaycrpujcke pesonynuje. Ytuiaj MHTEpHETA je Y TO]
MepH PacipocTpameH, J1a TEUIKO Jia ITOCTOju chepa JbyACKOT )KMBOTA U YOBEKOBOT JIEJIOBAba HA KOjY
oH Huje mmao edekara. Kopumheme MHTepHeTa Kao TI0OATHOT Meldja, MpEXE CBUX MpEXKa,
oMoryhaBa riio0aiHO TOBE3UBame, yKIamba BPEMEHCKE W TpocTopHe Oapujepe m3Mmely ynameHHX
JIOKaluja, Te JOHOCH OpojHE yIITe[e W OJIaKIIaBa IOCIOBalke. YIPABO U3 OBHUX pasiiora KOMIaHUje
CBOj€ KIJIACHYHO IIOCJIOBame¢ IOYHEY 3aMEHHMBATH IOCiIoBameM momohy HMurtepuerta. Jlanac je
CBAaKaKO HajIIO3HATHjH II0jaM EJIEKTPOHCKOI TOCIOBama, Kojeé Kpo3 CBoje OpojHE OO0JIMKEe Mema
MPUCTYI MpoOJIeMy €KOHOMCKOT pacTa W CTBapamy HOBUX BpeaHocTH. Business to business mopen
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SIICKTPOHCKOT MOCIIOBaka MPECTaB/ha ayTOMAaTU30BaHy pa3MeHy MHpopmaiuja uMel)y pasnmuuurux
opranmuszanuja W Takohe MpejcTaBlba CaBpeMEHYy M (AKTUYKH HE3aMEHJbHBY CIIOHY MOJCpHOT
mocyoBama, jep Business to business mosmen emeKTpOHCKOT MocioBama je jedTurHa, Opxka U 6osba
capajima TOCIOBHUX cyOjekara. Ycneman B2B monen ojHOCH ce Ha ONTHMANM3AIH]y MOCIOBHHX
mpolieca ¥ HaunWHa yIPaBJbamka, a Makhe Ha TEXHOJIOTH]Y U caM MpoIiec Mpojiaje.

V tpehiem neny oBor pana npeactaBuhiemo Business to business Matchmaking mozen mocioBama koju
ce mpe cBera JellaBa Ha WHCTUTYLIMOHATHOM HHBOY. [IpobGahemo nma mpubmmxumo Business to
business Matchmaking mozern, kpo3 aepuHuCcame MoeNa, 3aTUM Kpo3 cam mporec Matchmaking-a u
Ha Kpajy Kpo3 camo crnpoBoljeme B2B cacranHaka y OkBUpY NporpaMa HWHTETPUCAHE PETMOHAITHE
exoHoMcke u apymTBeHe capanme (PRICES), koje mpencraBasba caMo TE3MINTE OBOT Pajia M HErOB
GbuHATHE 3aK/byyaK, a TO je CaMO IOBE3MBamEe MOCIOBHUX cyOjekara. Business to business
Matchmaking mozmen je BeoMa BajkaH €0 MOCIOBHOT TOBE3WBama jep y cebu campku Business to
business momen emexTpoHCKOT mociaoBama. Business to business Matchmaking npezacrasma face to
face 00mK OBE3MBaba UITH CYIITHHY CaMe TOCIOBHE Capaiibe M IOCIOBHOT TOBE3MBAIbA.

Ha kpajy hemo, Kkpo3 W3HETe YMILCHHUIIEC, 3aKJByYHTH Jla MOJCPHO TIOCIOBamkbEe HE MOXKeE
¢dyakmonucatu 6e3 onpeheHNX HHCTUTYIH]a Koje oMoryhaBajy Opike n 00Jbe ToCIoBame, Takohe u
MOCJIOBOBHO MOBE3MBAE KOj€ je 0e3 MOJIEPHUX TEXHOJIOTHja y MPOIeCy MOCIoBamba U YAPYKUBaba
MTOCIIOBHUX Cy0jexaTa (pakTHUKK HE3aMHUCINBO H HE3aMEeJbHUBO.
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REGIONALNA AGENCIJA ZA EKONOMSKIRAZVOJ

Sumadije i Pomoravlj

1. IPOOH/I HHCTUHTYIIUJE

Pernonanna arenmuja 3a ekonoMcku pas3eoj lllymaauje u ITomoparisa JIOO nHacrana je 2005. rogune
Kpo3 Tmporec TpaHcopMmanmje PernoHanHe areHumuje 3a pa3Boj MaluxX M cpeamux mnperyseha
»~ymamuja“ xoja je 2002. rogrHe OCHOBaHA y OKBHUPY MpojeKTa ,,HepuHaHCcHjcKa moApIIKa CEKTOPY
MCII y CpOuju”, ¢puHancupanoM ojn cTpaHe EBporcke yHuje, a mpexko EBporicke areHimje 3a

PEKOHCTPYKIIH]Y.

ITomenyTa Tpancdopmaija u3BeneHa je y okBupy [Iporpama pernoHasHOT JpYIITBEHO-€KOHOMCKOT
pa3Boja, puHAHCHPaHOM O] cTpaHe EBpolicke yHHje, a Ha OCHOBY YOUEHHUX MOTpeda 3a yciryraMma Koje
ce THYy MUTama OAPKUBOT pa3Boja PErMOHA M HEOMXOIHOCTH Jia Ce CTpaTellKe TauKe y Mpolecuma
pa3Boja aHATU3UPa]y Y CKJIONY aKTUBHOCTH MHCTHUTYIIM]E KOja 3a TO MMa aJIeKBaTHE pecypce.

Pernonanna areniuja 3a exoHoMcku pa3soj Lllymamuje u ITomopaBiba mpencTaBiba HMapTHEPCTBO
MIPUBATHOT, JaBHOT M HEBIIAJMHOT CEKTOpa ca nojapydja 2 okpyra: lllymaaujckor u [Tomopasckor. Ha
TEPUTOPUjU OBUX OKpyra ce Hamaze 11 ommuruHa: Aparhenosay, bamouuna, Knuh, Jlanoso, Paua,
Tonona, [lecnomosay, Iapahun, Pexosay, Ceunrajuay u Rynpuja u epadosu Kpaeyjesay u Jazoouna,
Kao aomunucmpamustu yeumpu Lllymaoujckoe u Ilomopasckoe oxpyea.

[Mpumapuu 1umib PernonanHe areHnmje jecte Aa CTBOPH YCIOBE U CTUMYJIMIIE EKOHOMCKH H
IpyIITBeHU pa3Boj peruona lllymamuje u [lomopasiba.

VY mperxomHoM mepuony Permonanna areHnuja je Kpo3 CBOj€ aKTUBHOCTH YCIeNla Ja H3rpaju
MapTHEPCTBO Ca CBUM PEJIEBaHTHUM HMHCTUTyLHWjama ca tepuropuje Lllymanujckor u I[lomopasckor
OKpyra mTo ce ocnukaBa U y CKyIIITHHA OCHUBauYa Pernonande areHiyje y Kojy cy, mopej jeIMHUIa
JIOKaJIHE caMoylpaBe YKJbydeHe M Pernonanna mnpuBpeana komopa KparyjeBaw, acouujaunuje
npeny3eTaruka, kao 1 HBO cexrop.

OBakBa CTpYKTypa Jaje OCHOB 3a CTPaTEeIIKH MPUCTYH NpoOIeMaTHL PETHOHAIHOT pa3Boja. Y CBUM
CBOjUM aKTHBHOCTHMA PerroHaiHa areHiyja je uMaya u3y3eTHO YCIICIIHY capajiiby ca HAIlMOHATHUM
WHCTUTYIMjaMa ¥ MehyHapoAHHM [OHATOPHMA, YMja je TOApIIKa Ouia oJ KJbYYHOI 3Haudaja 3a
KOHTHHYHUpPAaH PacT U pa3Boj came HHCTUTYIIH]E.

VY okBupy noMmeHyTe capaime Tpebda mocedHo uctahu Munucmapcmeo exoHomuje u pecuoHanrio
pazeoja, Munucmapcmeo nosonpugpede, wymapcmea u eodonpuspede, Hayuonanny cayocby 3a
sanowwasarse, /lenecayujy Esponcke komucuje y beoepady, UNDP, USAID, Jysicnomopascky peaujy
Penybonuxe Yewrxe, Brade kpamesuna Hopeewre u Xonanouje u Penyonuxe Hmanuje, xao u panuje
MOMEHYTY E68pOoncKky acenyujy 3a peKoHCmpyKyujy.
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Pernonanna arennyja 3a ekoHomMcku pa3soj Lllymanuje u [lomopasisa je akpeaAnTOBaHA PETHOHATHA
pa3BojHa arenmuja (APPA) n Kao TakBa, IPEJCTaBJba /IE0 APKAaBHOT CHCTEMa KOjH MMa 3a/aTak Ja
CIPOBOJH TOCIIOBE M3 00JIACTH PETMOHAIHOT pa3Boja. AreHIyja je 3BaHHYHO aKpeJuToBaHa 26. jyHa
2012. rogune, ox ctpane Hanmonanne arennyje 3a pernoHaHu pa3Boj (HAPP), kana joj je monesbeH
W aKpeUTAIIMOHU 3HAK.

1.2. Hcmopujam azenyuje

Pernonanna areniyja 3a pa3soj Manux u cpeamux npenyseha ,lllymanuja" (SMERA) npencrasibana
je mpBYy WMHCTHTYNHjy Ha Tepuropuju peruona lllymamuje m I[lomopaBiea koja je 3a CBOjy MHCH]Y
umana pa3Boj MCII cekropa kao jegHOT OJ MperycioBa €KOHOMCKOT pa3Boja 4YHTaBe OO0JAacTH.
Hacrana je na ununmjatuBy sokanuux stakeholder-a, Cxynmrune rpaga KparyjeBia, HeBIaguHUX
OpraHM3aifja W MPUBATHOT CEKTOPa, a Y OKBHPY MpojekTa ,,Hepunancujcka monpmka cexropy MCII
y Cpbujun", punancupanom ox crpane EU, a npexo EBporicke arennuje 3a peKOHCTPYKIIH]Y.

Cama peructpanyja areHije u3BpiieHa je meremoOpa 2001. romuHe, TOK je 3BaHWYHO TMOYeNa ca
paznom 5. maja 2002. roamHe, MTO CE ¥ y3UMa Kao JaTyM OCHUBamba Cajallhe HHCTUTYIIH]E.

Busuja Tapanime MHCTHTYHMjE je OWia Jla MMOCTaHe KJby4yHM umHWiIan y pa3pojy MCII cektopa Ha
teputopuju peruona lllymanuje u Ilomopasiba, gonpuHocehu ayropoyHOM M OAPKHBOM Pa3BOjy
MCII cexropa kpo3 pa3Boj mpenyserHumTBa u noapmky MCII, a cBe kpo3 u3rpanmy craOuiHe
Mpexe CBUX peJeBaHTHHX (hakTopa.

AreHiyja je y mpBe JB€ roguHe Omia ycMepeHa Ka Npykamby CBOjUX YCIIyra JIBeMa OCHOBHUM
IWBHAM TpyliaMa: MajliM U CpellibiM Npeay3ehinMa v NoTeHIUjalTHUM TTPeAy3eTHUIIUMA.

Hakon npyre roauue, uzpaljeHa je TpOrojuilma CTpaTerdja pa3Boja MpeMa YHjUM IIMJbEBHMA je
Pernonanna areHimja 3a pa3Boj Majux U cpenmux npenyseha ,,lllymanuja“ npepacna y Pernonanny
areHnujy 3a eKkoHoMcku pa3Boj Lllymanuje u [Tomopasiba. Ilporec mpeperucrpamnyje crpoBeaeH je
tokoM 2005. roamue y okBupy I[Iporpama permoHagHOT JpPYyIITBEHO-EKOHOMCKOT pa3Boja, KOjH je
¢vHaHcupan o cTpaHe EBporcke yHuje, a crnpoBoheH je mpeko EBporicke arenmuje 3a
PEKOHCTPYKIIH]Y.

VY mpouecy Tpanchopmanyje NpoIKrpeHa je JUCTa OCHIUBaYa, MPOIIMpeHa IUJbHA TpyIla HHCTUTYLIH] €,
a CBe TO je 3axTeBallo W YBOhEHE HOBUX OJieJbeha M 3alollbaBamke HOBOT 0cobiba. Cama
TpaHcopMalyja je Mana 3a b [I0CTU3alke KOHKYPEHTCKE TPKHUILHE MOo3UIHje Koja he omoryhutu
OCTBapuBame MpouTa, IOCTU3AkE 3370B0JbaBajyher HUBOA CaMOOAPKUBOCTH U CMambEHEe CTEleHa
3aBUCHOCTH 01 (PMHAHCH]CKE MOPIIKE JOHATOPA.

Ca pa3BojeM HMHCTUTYILHjE IapajeaHO Cy Ce pa3Bujajie W 00JaCTM Ha KOjUMa Cy YCMepaBaHe
CBaKOJHEBHE aKTHBHOCTHU H-EHHX OjieJberha. TaKko Cy Ha caMOM TOYeTKY WHCTUTYIHMje [[HJbHA Ipyra
Ouma mMana u cpelma npeayseha W akTHBHM M MOTEHIHjaIHU MPETy3€THUIIN, a OW Ce HAKOH Tora
3a104erio U ca aKTHBHOCTUMA Y 00J1aCTH pa3Boja JbYICKHX pecypca.

Hanac Pernonanna areHimja, Kao 3BaHMYHO aKpeAWTOBaHA pernoHaliHa pa3BojHa areHuuja (APPA) 3a
IIOCJIOBE W3 O0JAcCTH PErHMOHATHOT pa3Boja, IpPEICTaBjba jEIHOT o7 Boaehmx Hocuiama mporeca
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IUTaHUpaba PErHOHATHOT pa3Boja Ha TepuTopuju Llentpanne Cpbuje, Koja je Kpo3 cBoje aKTHBHOCTH

ycMepeHa Ha TeT NPUOPUTETHHUX OO0JIacCTH pas3Boja: pa380j Maaux u cpeorux npeoyzeha u
npeoy3emHUmed, paszeoj wYyOCKUx pecypca, paseoj umgpacmpykmype, pazeoj mypusma u passeoj

pypana.

1.3. Opzanuzayuona cmpykmypa

Hajeumm opran Permonamne arennuje 3a exoHoMmcku pasBoj lllymamumje m IlomopaBrma jecte

CkynmTrHa OCHHBaYa Koja Opoju YKYITHO ceJJaMHAaeCT WIAHOBA.

VYnpapa Peruonaise areHiyje je npeacraBbeHa kpo3 ynknujy Jupekropa u HanzopHor ondopa.

W3BpumHN AupeKkTop Hairjena akTUBHOCTH OfieJbema PernoHanHe areHuuje KOjux nMa yKyImHO LIecT U

TO.

>

>

Ooemerve 3a passoj MCIIII,
Odemerve 3a pazeoj mepumopuje,
Oodemerve 3a pazsoj wYOCKUX pecypcd,
InDoc yenmap,

Odemwere 3a unancuje,

Aomunucmpamugno ooesverve.

Onesbeme 3a Pa3Boj TEPUTOPHjE OPraHU30BaHO je Kpo3 4 ceKxTopa:

>

>

>

>

Cmpamewiko nianuparve,
Paszeoj ungppacmpyxmype,
Paszeoj pypana,

Ynpasmware pazsojuum gponoom.
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[Skupétina osnivac':a]

[ OREKTOR |

lzvr$ni direktor

Odedjenje 22 finansije

Odel,enjo Odeljenp Oceenje Mmumsmnvno
[ 2a razvoj MSP J [ 2a razvoj teritorije 2a razvoj ljudskih resursa WHDOC contar odeljenje

Cnuxa 1. - Opeanuzayuona cmpyxmypa PEJ[ACIT

1.3.1. Ooewerwe MCIIII

Pernonanna areniuja 3a ekoHomcku paspoj lllymaamje u [lomoparmsa JJOO Hactana je mporiecom
TpaHcopmanuje Pernonanne areHmuje 3a pa3Boj Malmx u cpefmux npemyseha , lllymanuja®, koja je
2002. roguHe yBujena notpedy 3a npyxameM noapiike MCII cekropy. Hakon npyre roause pana,
n3paljeHa je TPOroqullllba CTpaTerhja pa3Boja MpemMa YhjuM IHJbeBHMa je PernoHamHa areHnuja 3a
pa3Boj Manux U cpeamux npenayseha , [llymaauja™ npepacina y PerrnonaiiHy areHiujy 3a eKOHOMCKH
pa3Boj lllymammje u IlomopaBiba, a monpuHOC OapKUBOM pa3Bojy MCII cekTopa kpo3 pa3Boj
MPEIy3eTHUIITBA W TOJAPIIKY MAalIWX W CPeAmUX mpeayseha ce W JaHac orjena Kpo3 akKTHBHOCTH
Opnesbema 3a pa3soj MCIIII cexTopa, kKao jeIHOT O] IIET MPUOPUTETHUX 00JIACTH pa3Boja.

Cucrem noapmike MCII cekropy je eBoryrpao ca IporecoM pa3Boja HHCTUTYIIH]E:
> 2002. roqune — Ilpomosucarse npedy3emHUMMEa u KOHYenma npyicarsa yciyed
> 2003. romune — [pyocarve yenyea u popmuparve baze Kiujenama
> 2004. ronune — Tporcutuno no3uyuoHuparse i wuperoe napmHepcke mpeice
» 2005. roqune — Pa3eoj Hosux yciyea u cmpamezuja
» 2006. ronmue — Pazeoj cmpamewxux mexanuzama 3a MCII cexmop
> 2007. ronune —Pazeoj u umniemenmayuja npojexama uz cghepe cmpamewKux Mexanu3ama

MCIIII cexTop mpexacTaBiba 3HauYajHY MOJIYry €KOHOMCKOT pas3Boja, Oyayhu na MCII uune 99.8%
CBUX TOCJIOBHUX cyOjekara, ocTBapyjy 68% ykynHor mpomera, 58% OpyTo momare BpEAHOCTH W
aHraxyjy 67% cBux 3anocieHux y npuBpeau. Hamu pact cekropa MCII u muXOB 3Hauaj 3a
MIpUBpENy Yy MEIWHA yKa3yjy Ha o0aBe3y Kpewpama OKBHpa 3a CTBApame OJPKHUBOT, Mel)yHapoIHO
KOHKYPEHTHOT U M3BO3HO OPjE€HTHCAHOT CEKTOPa, KOME je HEOIXOJHO 00e30eanTH:

11


http://www.redasp.rs/razvoj-mspp.dt1.html

>

>

>

BUSINESS TO BUSINESS MATCHMAKING

Qunancujcky crhazy u npe2ogapayxy moh
Inancku npucmyn y paseojy

Cneuujaﬂus*oeana 3HAara U seumune

OcHoBHH pa3no3u 3a npyxame noapike MCII cekropy cy:

>

>

>

>

Ipeoyzemnuwmeo je K/byy 3a GUMATHOCTH OPYWmMea/mepumopuje
@nexcudbunna npupooa
Eguracno genepuuiy nosa paoua mecma

Hnosamusnu Kanayumemu

Opmememe 3a pazBoj MCIIIl cektopa Kpo3 CBoOje aKTUBHOCTH JONPHHOCH IPOMOLMjH
NpeIy3eTHHUIITBA H OCTBapUBaby Ne)UHUCAHUX CTPATEIIKUX LIJbEBa KPO3:

>

>

>

>

Paszeoj ¢punancujcrxux uncmpymenama za noopwuxy MCIT

Yiwyuusarwe y nayuonanne npoepame 3a paseoj npedy3emnuuimea

Pas3zeoj npedysemnuuke unppacmpykmype

Ipahere cexmopa

Yiwyuusarwe y mehynapooue npocpame xoju cy y pyHkyuju pasgoja npedyzemuumumea

Ipomoyuja u pazeoj npedyzemHuiimea

OctBapuBameM cBOjUX nuibeBa Onesbeme 3a pa3Boj MCII cexropa mperno3Haje cBojy HUJbHY TPYILY
Kao KJbYYHH CETMEHT y TMpollecMMa IUIaHWpama JIOKaJTHOT M PEerHOHaHOT pa3Boja cTBapajyhu

JIOKAJIHE U PErvOHaHEe €HTUTETe W MEXaHU3aMe 3a MOJPIIKY, OPraHH30BaHE Y MPEXY, y3 Pa3Boj H
HUMIUIEMEHTAIM]y [IporpaMa M MpojeKara HacTalux Ha 0a3u Npenu3Ho HIeHTH(UKOBaHUX HOTpeda.

Onememe 3a pazBoj MCIIII cextopa mnpyxka MOOIPIIKY MaJUM W CpeAmUM IpenysehuMa u
Mpeay3eTHULIMMA, KOja Ce MOJKE TPYIHCATH y ABE KaTeropuje:

>

>

Onepamugna noopuwixa

Cmpamewka noopuika

OmneparrBHa MOJPIIKA CE OJHOCH HAa CBAKOJHEBHH Pajl ca KIIMjEHTHMA, JIOK Ce CTpaTellka MOJPIIKa,
mpe cBera, orne/a y NoAPUINY pa3Bojy Mpeny3eTHHIKEe HHPPaCTPYKType.
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1.3.2. Oodememe 3a pazeoj byockux pecypca

Onesbeme 32 pa3Boj JbYACKUX pecypca, Kao jeIHO o1 o/ie/beha PernonanHe areHiuje 3a eKOHOMCKU
pa3Boj lymanuje u [lomopasiea, popmupano je janyapa 2006. romuHe y OKBUPY TIpojekTa ,,Pa3Boj
MHCTUTYLMOHAJIHOT KalalUTeTa 32 UMILIeMeHTalrjy VHTerpaTHBHOT I1aHa APYIITBEHO-CKOHOMCKOT
pasBoja Illymaguje u IlomopaBiba” koju je ¢uHaHCHpaH oj cTpaHe EBporcke areHnuje 3a

PEKOHCTPYKIIH]Y.

AxtuBHOCTH Ofesperma 32 pas3Boj JbYICKHX pecypca Cy yCcMepeHe Ka Chenu(uIHuM Trpynama
KJIMjeHaTa ca HaMepoM Ja y TOTIYHOCTH 33J0BOJbE IHMXOBE IMOTpeOe 3a HOBHM 3HAmbHMa M
BEUITHHaMa.

3aro PernonanHa areHiuja, Kpo3 OJCJbCHE 3a Pa3BOj JbYJACKHUX pecypca, HACcTOjM Aa Tpuaoluje
MOBEpPeH-E KIIMjeHaTa KBAJIMTETOM 00yKa, Kako OW IPOMEHMJIA CBECT JbYAHM U yKa3aja MM Ha 3Hayaj
He(hMHAHCHjCKEe TMOJIpPIIKE (JOJaTHOT 00pa3oBama) Kojeé MOXe jJa uM OyAe o Bemuke momMohu y
TpaXKewy H Boh)emy mocna.

OctBapuBame nmuibeBa Onerema 3a pa3Boj JbYACKUX pecypca, JOIMPHHOCH 3Ha4ajHOM yHampehemy y
o0J1acTH pa3Boja JbYACKHX pecypca, ueMy hie ce TeKUTH y paay U y HapeaHoM nepuoay. OBH IUJbEBU
cy cnenehm:

» Cmsapare ycrosa 3a nosehare 3anocieHocmu, Koju mpeba 0a ce ocmeapu Npyicaroem
noopuiKe Kpeuparsy UHCMUmyyuoHAIHUX OK8Upa paou noOCmMuyarsd 3anoulbdedrsd,

> [loOpwika paszeojy HOBUX 3HAMA U 6ECMUHA KAO NOOPWIKA YB0Her)y HOBUX MEXHOA02Uja U
ucmpasicusared, Koju mpeba oa ce ocmeapu Kpo3 cmeaparse yciosa 3a yeoherse npuHyuna
0021CUBOMHOR YUerbd,

» Paszeoj napmuepcmasa y pecuony na nomy paseoja myocKux pecypca, Koju ou ce nocmueao
UOeHMUUKOBarLeM pecUOHATHUX npojekama y @YHKYUju paseoja wmYOCKUX pecypca,
Humeepayujom yepoocenux epyna u jeOHaxum HPUCmynom 3a cee, 0OHOCHO Yueuihem y
HAYUOHATHUM NPOSPAMUMAL.

1.3.3. Odewemwe — INDoC Ienmap

InDoc yewmap, xao jemHo on onehbema Permonanne areHnuje 3a eKOHOMCKH paspoj Lllymamuje u
Ilomopassba, dopmupan je janyapa 2006. roanHe y OKBUpPY IpoOjeKTa ,,Pa3Boj WHCTUTYLHOHATHOT
KamarureTa 3a HMIUIeMeHTaIujy HTerpaTHBHOT IUIaHa JIPYIITBEHO-eKOHOMCKOT pa3Boja [llymanuje
u [lomopassea” koju je ¢uHaHCHpaH OJ cTpaHe EBporicke areHuuje 3a peKoHCTpYyKUHjy. OCHOBHH
pasior ¢opmupama INDOC 11eHTpa jecTe npyxkame MOJPIIKE MPOIeCy PETHOHATHOT pa3Boja U TO KPo3
¢dopMmupame MexaHH3aMa 3a IPHUKYIUbame, o0paly, cHCTeMaTH3alMjy M aHajdu3y I[oAaTaka Of
Baxxaoctu 3a Ulymanujcku u [Tomopascku okpyr. Haume, INDoC nentap, kao u3Bop auctpuOynuje
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npaBUX MHpOpMaIKja y MpaBo BpeMme, jeé HacTao uMajyhu y BHIy MpoOieMe W HeJOCTaTKe IMpoleca

IJIaHUparka PETHOHAITHOT pa3Boja KOjH Cy ce Oriefjald y cienehem:

>

y Llymaoujckom u Ilomopasckom oxkpyzy Huje nocmojana ofjedurbeHa jeOuHcmeena 6asa
noo0amaxa peieeanmuux OpyumeeHo-eKOHOMCKUX NOOamakd,

HUCy nocmojaire cyonumMupame auaiuze o0 pazeojHum nomeuyujaruma ILllymaouje u
llomopasma,

MoK uHgopmayuja mely KoyuHUM aKkmepuma OpyumeeHo-eKOHOMCKO2 pa3gojd je 6uo cnop u
4ecmo HenpasospeMeH.

CratucTHuKy mojauny KOju ce OJHOCE Ha MpoLece APYIITBEHO-EKOHOMCKOT pa3Boja YecTo Cy OWiH

JIOCTYITHUA CaMO Ha PenyOJIMYKOM HHBOY, IOK CYy JIOKAJIHU U PETUOHAIIHH HUBOM OWJIM 3aIl0CTaBJbEHHU.

Ca gpyre cTpaHe, MaKko Cy IOjeAMHH MOJaly Ha JIOKAJIHOM HUBOY OWIM M JIOCTYIIHU OHM HHUCY Onnu

00jeIMIbCHN Ha jeTHOM MECTY, OJHOCHO HHje MOCTOjaja MHCTUTYIHja Koja ce OaBHiia HUXOBUM

MPUKYIUbalkeM W TyMmaueweM. [lopen Tora, U camoj PermoHanHoj areHuuju je Owio morpeOHO

LIEHTPAJIN30BaHO MECTO TPUKYIUbakha M OUCTPUOYIHje KOpPHCHUX HH(MOpMAIMja pagdl TOAHM3amba

KarmanuTeTa OCTalluX OACJbCHA.

3aro cy mpexn INDoC meHTap OWiM MOCTaBJHEHH 3afalii KOjU OW HaBeleHE HEJIOCTaTKe Yy MPOIeCy

TUTaHUpaka PETMOHANHOT pa3Boja OTKIOHWIHM. McmymaBameM THX 3amataka , InDoOC meHtap Huje
camo o0e30eamo moau3ame Kamanutera PernoHamHe areHnmje, Beh W Apyrux KJbYYHHX HOCHJIaIa

mpolieca MIaHupamka PETHOHATHOT pa3Boja Ha Teputopuju [llymanuje u I[lomopasiba.

OcnoBne aktuBHOCTH , INDOC nentpa cy:

>

>

npUKyn/baive, 00padd, CUCMeMamu3ayuja u aHaiusa no0amaka,

oucemunayuja u ynanpehere oucnepsuje unpopmayuja,

uspada anaiuza u uzeewmaja o0 eadxcHocmu 3a peauon [llymaouje u Illomopaemwa,
Pazeoj u oopaicasare ungopmayuoroz cucmema Pecuonanne azenyuje,

paszeoj u oopoicasarbe Web cmpana Pecuonanne acenyuje,

pazeoj baza nooamaxa,

peanuzayuja obyka Ha meme paoa y 00abpanum pavyHapcKum npocpamuma 3a 3anocieHe y
JOKAJIHUM CaMOYnpasamd,

uzoaseawmeo Pezuonanne azenmyuje: uspaoa nybauxayuja, newslettera, ungpopmamuenux
aucmosa u bpoutypa 3a nompebe Pecuonanne azenyuje,

VY napennom nepuony InDoc nienTap he ce yeMepuT Ha peanu3aiujy akTHBHOCTH, Koje he kao u 10

cajia JOIMPUHOCUTHU YBChaH)y KammanuTeTa Peruonanne aFeHLII/Ije U BCHUX IMAPTHEpA Yy CHpOBOI’)eI—By

npounceca rjianvupama peruoHaJIHOT pa3Boj a, a KOje he ce KOHKPECTHO OAHOCHUTHU Ha:

>

pazeoj Web nopmana koju 6u o06jedunuo unéecmuyuone nomeHyujaie CeUX JIOKATHUX
camoynpasa Lllymaoujckoe u Ilomopasckoz oxpyea, 3acrHosanoe na GIS cogpmeepckum
pelieruma,
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» pazeoj on line cucmema 3a objedurbasare aKMuGHOCMU HOCULAYA NPOYECA PESUOHATHOZ
paseoja Ha Husoy Lllymaoujcroe u Ilomopasckoe oxkpyaa,

> kpeuparve On line 6ase snara ceux pecuonannux acenyuja y Cpouju,

»  pedosHy Hadoepadry nocmojehiec ungopmayuonoe cucmema Pecuonanne azenyuje.

1.3.4. Ooemwema 3a pazeoj mepumopuje

Opespeme 3a pa3Boj Tepuropuje Hactano je 2006. roguae TpaHchopmarmjoM Onmerbema 3a pasBoj
OIIITHHA KOje ce OaBUIIO AUPEKTHOM MOAPIIKOM JIOKATHIM CaMOYTIpaBamMa y IpOIeCy YCIOCTaBIbamba
CTaOMIIHUX MeXaHH3aMa 3a UMIUIEMEHTAI]y KOHILENTa JIOKATHOT €eKOHOMCKOT pa3Boja.

JlokayiTHu €KOHOMCKHM Pa3BOj je Mpolec KOju MMa 3a Wb moBehame Opoja 3amocieHux U nosehame
JI0XOTKA TIO TJIaBU CTAaHOBHHMKA HA TEPUTOPHjH IJIe CE MpPOLEC CrpoBoau. JIOKaIHI €KOHOMCKH pa3Boj
je moryh jemmHO Kpo3 capammy MpPHBAaTHOT W jaBHOT cekropa. llpomec 3axteBa pecypce o
KOHTHHHPAHO CTPATEIIKO TUIAHUPAkE ca CBUM CBOjUM Ipunasajyhum daszama.

Opespeme 3a pa3BoOj TEPUTOPHUjE HACTaje Kao CBeOOyXBaTHHja (popMa y OpraHHM3alHOHO] CTPYKTYpH
Pernonanne areniuje 3a ekoHomcku pas3Boj lllymanuje u [Tomoparsba, kKoja moapa3symMeBa Oa3uyHe
MOTIOPHE EJIEMEHTE CaBPEMEHOM, CBEOOYXBAaTHH]EM, KOHIICTITY OJIPXKHBOT Pa3Boja jeIUHHIIA JIOKATHE
caMOyIpaBe U PErHOHa KOME TPHUIIaIajy, O KOHIIENTa KOjU j¢ MPBOOUTHO TPETUPAO CaMO SKOHOMCKHU
pa3Boj, Ka0 SCEHIMjalaH 3a CBaKy CPEIUHY.

VY umMiby KBaJMTaTHBHUjET U CBEOOYXBATHHUjET OJroBapama Ha MoTpede mpoleca MMIDIEMEHTAIH]je
KOHIIETITa OJIP’KMBOT pa3Boja Ha tepuropuju lllymamuje u [Tomopasiba Gopmupano je Onesbeme 3a
pa3Boj TEpUTOpHUje ca CBOjUM IpHIIaajyhuM cexTopuMa:

+ Cexkmop cmpamewKoz nianupara

* Cexmop pypannoz paseoja

+ Cexmop ynpas.bara pazeojHum roHoom u

+ Cexkmop 3a pa3eoj ungpacmpykmype u 3auimumy HcueomHe cpeouHe.

Cexropu Opnerbema 3a pa3Boj TEPUTOPHje AETyjy CHHXPOHH30BAHO W OPraHU30BaHO y pealn3alju
neQUHUCAaHWX TUIaHOBa Oa3MpaHWX Ha MPHUIMIKMA KOHTHHYHPAHOT yHamnpeljema KOHIenTa
OJP)KUBOCTH W HETOBE HHTETpaluje y cBe cdepe IeroBama JIOKATHUX CaMOYIpaBa M OCTAIIMX
stakeholder-a ca nokaiHOr ¥ perHoHaIHOT HUBOA.
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1.3.4.1. Cexmop 3a pa3eoj ungppacmpykmype

CekTtop pa3Boja uH(MpacTpykType, y okBupy Onesbema 3a pa3Boj Tepuropuje PernoHamHe areHmmje,
dopmupan je 2009. roguHe ca 1uibeM 00e30chuBama edekTuBHE M eUKACHE MMILIEMEHTAIIN]S
nH(PACTPYKTYPHUX TpojeKaTa W mpojekara u3 cdepe 3alITUTe KUBOTHE CpPelrHE, Kao U IMpyXKarba
MOJIPIIKE Y WACHTU(UKALMjU W TpUBIaYeHy (QOHIOBAa 3a (QUHAHCHUPAHmE IpojeKara U3 00JACTH
nH(pACTPYKType W 3alITUTE XUBOTHE cpeAmHe. Pa3mor ¢opMmupama OBOT CeKTOpa je Hepa3BHjeHa
HHOPPACTPYKTYpa U HEJIOCIeHA MPHUMEHA TPOITHCA 3aIITHTE KUBOTHE CPEIMHE, YUME CY Y3POKOBaHU
mpo0JaeMy ¥ HeAOCTATIH Ipolieca PETMOHAHOT pa3Boja.

Y TOKy CBOT KpaTKOI' IIepuojia MOCTojama ceKTop Pa3Boj mHbpacTpykrype y okBupy Onesbema 3a
pa3Boj TepuTOpHje je peanusopao ciezache:

»  Cmpamewxu doxymenm: Ilnanuparee pazeoja pezuonanne ungpacmpykmype Lllymaouje u
Ilomopasma,

> Browenfield roxayuje: Hoenmughuxayuja, npuxynmsaree u 06pada nodamaxa J1oKaiumema ca
mepumopuje [LlIymaouje u [lomopasmwa,

»  Axmusnocmu Ha pazeojy Ilpocmpopnoec nnana Penyonuxe Cpbuje u noxpemarse
uHuyujamuee 3a uzpady Pecuonannoe npocmoproe niama 3a mepumopujy Lllymaoujcxoe,
Ilomopasckoe, Pawrkoz u Pacunckoz ynpaenoz okpyeaa,

»  Axmusnocmu na pazeojy Tepumopujarnoz ungopmayuonoz cucmema 3acvosanoe na GIS
cogpmeepckum peuwterbuma (00yKa, NpuKkynmare U 0opaoa nooamaxd, aKmueHOCMU HA
dopmuparey 6aze uHBeCMUYUOHUX TOKAYUJQ),

»  Huoycmpujcke 3one: Moenmugpurayuja, npuxynmsare u oopada nodamaxa o nocmojehum u
RAGHUPAHUM  UHOYCMPUCKUM 30Hama ca mepumopuje [llymaouje u Ilomopassmwa,

» [Tloopwxa onwmunama y nonymwagary SLAP 6ase nodamarxa (obyka onwmunckux SLAP
KOOpOuHamopa,.

1.3.4.2. Cekmop cmpamewikoz nianuparea

Cektop Crparelniko IUTaHUpame, Koju (yHKIHOHHUIIE Y okBupy Omesbera 3a pa3Boj TEPUTOpPHUjE
Pernonanne arenuuje , u3Baja ce kao 3aceOHa nenuHa y okBUpy Onesbera 3a pa3Boj TEpUTOpHje y
npyroj nojosunu 2008. roauHe.

[lorpeba 3a ycroctaBbambeM OBE TPaHE y OPraHU3aLMOHO] XUjepapxuju PernonanHe areHuuje jaBiba
ce Kao pe3yiTaT akTyeJIHOT Ipolieca IpUIpyKHBamba 1 MPUKJbydema EBporckoj yauju, ¢ 063upom na
je jemaH ox ycioBa 3a ynasak y EY na cBaka JokanHa caMOyImpaBa M JIp)KaBa y LEJIHHHU MOCEdyje
CBOjy CTpaTerujy OApKMBOT pa3Boja, OJHOCHO Jia C€ W Ha JIOKAJTHOM M Ha HAIMOHAJIHOM HHBOY
UMIUIEMEHTHpA CTPATEIIKO-aHAINTHYKK HAYMH pPa3MHUIUbama. Y KOpENalyju ca MHPeTXOAHO
HaBeIEHNM je M CTaBJbambe akleHra, oJ cTpaHe QoHaoBa EBporcke yHHWje, Ha CTpaTeLIKO-
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JIOKYMEHTAIIMOHO] TI0J/I03U MPOjeKTHHUX aIlIMKaIlMja Koje ce MPeiajy y UUJby arcopIiifje cpeacTaBa
W3 UCTHX.

Ca mpyre ctpane, cektop CrpaTemko IUTaHHWpamke WMa 3HAYajHY YIIOTY y MOACTHIAMKY JIOKATHOT
€KOHOMCKOT pa3Boja Ha Teputopuju Lllymanuje u [lomopasspa, Kao jeqHOT 0 KIbYYHUX TPEIyCIOBa
3a peaqu3alyjy Mpolleca CTPATEHIKOr IUIaHWpama uMajyhu y BUAy HepacKuauBe Bese wusMmely
oMeHyTa jaBa mpomueca. EQHUKacHOCT M e(peKTHBHOCT MOMEHYTHX IIpOIleca, CTPATEHIKH CEKTOp
OCTBapyje IyTeM BHCOKOT CTETNIeHa HHTErpalnyje 1 KOOpAWHAaIMje CBOT pajia ca paJoM KaHIeJIapHja 3a
JIOKaJTHA eKOHOMCKH pa3Boj lllymanuje u Ilomopasipa. Ha oBaj HaunH reHepucana je GyHKIMOHATHA
MpeXa KJbYYHHUX aKTepa Ha JOKAITHOM M PETHOHAIHOM HHBOY, KOjH CTUMYJIHIITY JIOKAJTHA €KOHOMCKH
W OJp’KMBH Pa3B0j U /1ajy WHHULIMjaTHBE OJf HHTEpeca 3a YATAB PETHOH U CBE HETOBE YKUTEIBE.

Jlucrajyhin mospa MHTEPBEHIIMjE U JIEJIOBamka CTpaTenikor cekropa Onesbema 3a pa3Boj TEPUTOPH]E
Pernonanne arennuje 3a ekoHoMcku pa3soj Illymanuje u [TomopaBsba m0ma3u ce 10 KIbY4YHE YJIOTE
CeKTOpa, Koja MoJIpa3yMeBa KOOPAUHAIIH]Y TPOIeca PErHOHANHOT CTPATEUIKOT IIaHUpama, Ydju je
Kpajibu 1IUJb CTBApamke PErMOHANIHE CTpaTeruje oapxkuBor paspoja Lllymanuje u [Tomoparssa. Kpos
neduHICaH “KpoBHU AOKyMeHT  3a Tepuropujy Lllymamuje n IlomopaBipa, CTpaTeIIKu CEKTOpP UMa
3a/laTak Jla ycMepaBa pETHOHAJIHE WHHIMjaTUBe Oa3upaHe Ha HIACHTH(DHKAIWMjH PETHOHAIHUX M
MeljyonmuTHHCKUX npojekaTta. OBako AeMHUCAHH MPOjEKTH, pE3yTaT cy e(UKacHO KOOPIANHUPAHHUX
polieca JIOKATHOT eKOHOMCKOT pa3Boja, KOju ce cajla Mperuhy W Hala3e CBOje 3ajeJHHYKE TadKe,
KOje Jajbe CTUMYJIUINY capajiiby JOKaTHUX CaMOyIpaBa PErHOHa Ha MMOCTU3akby BUIINX 33jeIHUYKHX
MHTEpeca, KOjU HAJIBUCY]y JOKAIHH HAYMH Pa3MHILbaba U ACIOBaba.

Crpateniko ianupame y okBupy Ozesbema 3a pa3Boj TEPUTOpH]je Mpey3nuMa, Takole, U T1aBHy yIory
y TpollecMMa HMMIUIEMEHTAlMje W KacHHje eBalyallje, Kako JIOKAHUX, TaKO W PErHOHATHOT
CTpaTelIKor JOKYMEHTa, 0a3upaHuX Ha 33JJ0BOJbEHY MPHHITUIIA OJIP>KUBOT pa3Boja. KibyyHu cermeHT
Ipolieca UMIUIEMEHTAIIMj€ CTpaTeruja jecy caMH NPOjeKTH W MPOjeKHE HJIgje, YMjOM pealli3allijoM
JI0J1a3¢ JI0 peaju3aiydje ¥ caMuX CTPATelIKUX JOKyMEHAaTa M J0 CTBapama MO3WTUBHHUX YTHIIAja HA
JIOKAJIHOM U PErHOHATHOM HHMBOY, MEPEHHX KPO3 PEOBHE aHyMTETHE MpPECeKe CTama U (hopmMupaHe
aKI[MOHE MTAHOBE 32 mpeocTase (ase mporeca.

V ckiamgy ca MpeTxoJHO HaBEJICHMM, yJIOTa CTPAaTEHIKOT CEKTOpa jecTe JaBame MOAPIIKE JIOKAIHHM
camoynpaBama ca tepuropuje lllymanmje m IlomopaBpa W3 001acTM ynpaBibamba HPOjEKTHUM
mukiaycom. Hamme, Beh nomeHyTa Mpeka KaHIeTapuja 3a JIOKaIHM EKOHOMCKH pasBoj, Y
KOOPJIMHAIIMjU Ca CTPATEIIKUM OJIeJhehEeM, IIIaBHU je TeHepaTop NpojeKaTHUX akKiyja 0azupaHux Ha
pelaBamby akTyelqTHHX IpoliieMa, YCMEpPEeHUX Ka yHamnpehemy KBaluTeTa KHUBJbEHA Ha JOKATHOM U
PETMOHAITHOM HHBOY.

1.3.4.3. Cekmop ynpas.varmwa pazeojHum ponoom

Tokom 2003. rogune Pernonanna areniuja u jgokanHe camoynpase Lllymaaujckor okpyra normnucanie
cy Cnopasym ca JyxHomopaBckoMm perujom Yemike Penyonuke (JMK) kojum je 3amoder mporpam
romohn JykHOMOpaBcke perwje ommruHama lllymamujckor okpyra, OIHOCHO TOKPEHYT j& T3B.
PazBojun ¢onn JMK. V oxBupy oBor mporpama ynora Pernonanne areHuuje ce 3acHHBajla Ha
MOHHUTOPHUHTY TIpOjeKaTa y UMIIICMEHTAITH] .

17



BUSINESS TO BUSINESS MATCHMAKING

Y mepuomy 2003. um 2004. rommHe Kpo3 OBaj mporpaM cy BelinHOM (UHAHCHUpaHU
MHBECTUIIMOHW/ MHPPACTPYKTYPHH TPOjeKTH, na O0m ox apyror kpyra 2004. roamne akmneHat Ono
CTaBJbeH HAa HEWHBECTHUIIMOHE IPOjeKTe, Ka0 M KOMOWHAIMjy WHBECTHIHNOHUX/HEHHBECTUIIMOHHX
mpojeKara.

[ToueB ox jyna 2005. romuHe Pervionanna arennuja nqo0uja yiaory yrpaBjbatkbha Pa3zBojHUM (OHIOM
JMK, a camum tuM 1 prHaHCHjCKUM cpencTBuMa koje JMK muctpubympa kpo3 ponza.

Jy>xHOMOpaBcKa pervja BpLIH eBalyanyjy MOJHETHUX MIPeJIora npojeKkara, KoHauyaH U300p U PEeBU3H]jY
mpojekara Koju ce uMmIuieMeHTnpajy. [Ipojexktn cy pasBujanu Tako aa Oymy y CKIaay ca JIOKaTHHM
cTparerrjama oapkuBor pazsoja Lllymanuje u [ToMmopaBba Kao ¥ OCTaTUM aKTYEIHUM CTPATCHIKUM
JTOKYMEHTHMA.

On 2007. rogune cpenctBa (oHAA Cy TIOCTaNA TOCTYIIHA M BOjBOhaHCKOj onmuThHHM [LnanauinTe, koja
Takohe cBoje aKkTHBHOCTH y OkBupy PasBojuor c¢onma JMK cmpoBomm y mapTHEpCTBY ca
PernonanHom areHujom.

1.3.4.4. Cexmop pypannoz pazeoja

Pypannu pa3Boj Hactao je Kao OJroBOp Ha MpoOJieMe KOjU CYy C€ OJAHOCHIM Ha HEjEHAKOCTH Yy
CTENEHY TNPHUBPEJHE PA3BUjEHOCTH KAaKO YHYTap jJEJIHOr PEruoHa, Tako W Mely pa3uuuTHM
peruonuma jemHe tepuropuje. Uecto ce pypanHM pa3Boj mnouctoBehyje ca MOJbONPUBPEIHUM
pasBojeM. MelyTum, pypaiiHu pa3BOj MPEACTaBIba CIOXKEH COIIMO-€KOHOMCKH pa3BOj KOjU y ceOu
VKJbydyje pelllaBamke mnpodiieMa U3 JOMEHAa MOJbONPUBpPEIC, HHAYCTPHje, 3arOCICHOCTH,
uH(ppacTpyKType, Typu3Ma, 37paBCcTBa, 00pa3oBama, XMBOTHE cpenuHe. Moxe ce pehu na Owu
pypaiHH pa3Boj Tpebalio Jia MPe/ICTaBba jeJlaH 0/ BAKHUjUX CErMEHATa CBAKE PETHMOHAITHE MOJTUTHKE
ca CBOjOM CIIeIM(PHUIHOM MOJIUTUKOM U [IUJbEBUMA.

V okBupy Peruvonanne areHuuje 3a exoHoMckH pa3Boj Illymamuje u Ilomopasma (PEJACII)
dopmupan je 2008.rogune Permonamuu pypannu nentap Kparyjesau (PPL] Kpaeyjesay), xpo3s
mpojekar “M3rpagma crucTeMa TMOAPIIKE PYpPaTHOM pPa3BOjy“ KOjU je TOKPEHYT O]l CTpaHe
MunHucTapcTBa MOJBONIPUBpEE, IitymapcTBa U Bozgonpuspene. Popmupamem PPII Kparyjesar je
oMoryheH HacTaBak 3aroueTnx akTuBHOCTH y okBupy PEJIACII Ha noapuu ommtiuaama [llymanuje
u IlomopaBsba y mpornecy ApyIITBEHO-€KOHOMCKOT Pa3Boja O KOJHX PYPajHH pa3Boj IMpelcTaBiba
jenaH of MpUopHUTeTa

Mpexy noapyunux nenrapa PPL Kparyjesan uunumno je y tpenyrky ¢opmupama 10 ommrtuHa u3
Illymanujckor u IlomopaBckor okpyra. HacTaBkoMm peanu3zaiidje OBOT IMPOjeKTa KPO3 IOKPETamhe
npojekta “Usrpanma u yHanpeheme kamauuTera Mpexe 3a pypaidHu pas3Boj y 2009.rogunu‘ 06poj
KaHIeNapyja 3a pypaJiHu pa3Boj koje ¢pyHkuuonuiny y oksupy PPL] Kparyjesan ce mpomupuo Ha 12
omurtuHa peruona lllymanuja u [lomopaBiwe (Kpacyjesay, Jazoouma, Apawnhenosay, Ilapahum,
hynpuja, /lecnomosay, Ceunajuay, Tonona, Pexosay, Paua, Bamoyuna u Jlanoeo).
WHcTUTYyIIMOHAIHUM jadameM, Kpo3 (opmupame PPIL] KparyjeBanm kao u IIMpEHmEM MpEkKe
noapydHux uenrapa y 2009.roguHu, CTBOPHIM Cy C€ TPEAYCIOBH 3a aKTUBHY HOAPIIKY CBUM
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3aMHTEPECOBAHUM CTpaHaMa Yy KOpHUIINEeHmY CpelcTaBa MOJpiIIike MUHHUCTApCTBa MOJHOIPUBPEIE,
BOJOIPHUBPEE U IIIyMapCTBa U IPYTHX JTOHATOPA.

AxTtHBHOCTH Koje Permonamnm pypamxu nentap KparyjeBam crnpoBoam y3 HMOAPIIKY KOpAMHATOpPA
KaHIIeapyja 3a PypaiHi Pa3Boj M3 HaBEJCHMX OIIITHHA OJHOCE C€ HA IMPABOBPEMEHO YIIO3HABAHE
MOJbONPUBPEAHUKA Ca  CTPaTerWjoM, MPOrpaMoOM Mepa W  aKTUBHOCTHMMa MHHHCTapCTBa
MOJBONIPUBPE/E, MOJICTUIIAEM JOKATHUX WHHUIMjaTHBA 32 yHampeheme MpoM3BOAE M KBAJIHUTETA
KHBOTA CEOCKOT CTAaHOBHHUIITBA, INPYXamke MOJPIIKE IOJHONPUBPEAHUINIMA Yy MPUIPEMH H
HUMIUIEMEHTAIM]j 1 TIpojeKaTa y 00JacTu pypaia Kao U TeXHHYKA IOAPIIKa IPUINKOM KOHKYpHCamba 3a
cpenctBa w3 arpapHor Oyuera Pemybmuke CpOuje. JemHa o BaXHUjUX aKTUBHOCTH je U
OpTaHU30Bamke €AyKalMja PYPaJHOT CTAHOBHUILITBA M3 Pa3IMUUTHX O0JAaCTH pypalHe €KOHOMHjE a
CBE Yy CKJIaJly Ca peajHUM MoTpedama MOoJbOIPUBPEIHNX Ipou3Bohava y by yHanpehema muxose
MOJBOITPUBPEHE MPOU3BOE. [IpoMolMja pypaHUX MOTEHIWjala U TPATUIIMOHAIHUX BPEIHOCTH
peruona Illymaauje u I[Tomopagsba je jour jeaHa ox OMTHUX aKTUBHOCTH Koje PermoHanHu pypanHu
nenTap Kparyjesarl cripoBoan Ha OpojHUM cajMOBHMA M MaHU(ECTalMjaMa PypaTHOT KapakTepa.

1.4. Mucuja u eusuja

Ilpumapnu yus - PeruoHaiHe arcHIMje jeCTe Ja CTBOPU YCJIOBE M CTUMYJIHUINE SKOHOMCKH U
JIpyIITBeHU pa3Boj peruona [llymanuje u [Tomopassba.

Mucuja - PerroHaiiHe areHiyje jecte CTBaparmbe yClioBa 3a OAPYKHBHU JAPYLITBEHO-CKOHOMCKH Pa3Boj
Iymamuje u ITomMopaBiba Kpo3 H3rpahy HHCTPYMEHATa PETHOHATHOT M JIOKAJTHOT €KOHOMCKOT
pa3Boja u cTaOWiIHE Mpexe KibydHHX (aktopa: Brmage PenyoOnuke CpOuje, JOKaTHUX ayTOPUTETA,
Pernonanue npuBpeaHe komope, Harponanse cirysx0e 3a 3anolbaBame, acolfjalyja npeay3eTHHKa,
VuuBep3utera, GUHAHCHjCKMX HHCTHUTYIMja, ngoHatopa, HBO cekropa, JOKaqHUX Meauja, Service
provaider-a u ocranux.

Bu3suja - PeruonanHe areHiyje jecte jJa NpelacTaB/ba KJbYYHOT HOCHOLIA Pa3BOjHHX Ipoleca y
peruony lllymanuje n IlomopaBiba, Kpo3 Kpeupame W KOOPIMHAIM]Y HUMILIEMEHTAIWje pPa3BOjHHUX
CTpaTeruja, jayame HJCHTUTETa TEPUTOPHjE Ha KOjO] OCTBapyje CBOj YTHIIAj M CTBAapame Mpexa M
MapTHEPCTaBa KJIbYYHHUX CTEJKXOJIAEpa.

AxTuBHOCTH PervoHaiHe arcHIMje yCMepeHe Cy Ka YIpaBjbamby IPOIIECOM pa3Boja perroHa
Iymamuje u IlomopaBiba y MET NPUOPHUTETHHX OOJIACTH pa3Boja: Pa3sBOj MallUX U CPEABUX
npeny3eha u npeay3eTHUILTBA, Pa3B0j JbYACKUX pecypca, pa3Boj HHOPACTPYKType, Pa3Boj Typu3Ma u
pa3Boj pypaJia.
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1.5. Ckynwuumuna ocnuseaua Pecuonanne azenyuje

CkymmtuHy OCHHMBaua PermonanHe areHuuje uuHe 11 jeauHUMIIA JIOKAJHUX CaMOyIpaBa ca
tepuropuje lymamujckor u [lomopaBckor okpyra, Pernonanna nmpuBpesHa KOMOpa, ABa YAPYKEHa
Mpeny3eTHUKA U jeJIHA HEBJIaIMHA OpraHu3aIlyja.

VY marbeM TeKCTy MPHIIOXKEHA je INCTa CBUX wiaHoBa CKynmITHHE OCHUBa4a PerrnoHanne areHmyje:
» Pecuonanna npuepeona xomopa Kpaeyjesay,
»  Onwmuna Apanhenosay,
»  Onwmuna bamouuna,
>  Onwmuna Kuuh,
» [Ipao Kpaeyjesay,
>  Onwmuna Jlanoeo,
»  Onwmuna Paua,
»  Onwmuna Tonona,
»  Onwmuna [lecnomosay,
» [pao Jacoouna,
»  Onwmuna Pexosay,
»  Onwmuna Ceunajuay,
»  Acoyujayuja npusamnux npedyszemuuxa ,, LLlymaouja
> Onwme yopyacerse npedysemuuxa ,,Cnoza
» HBO ,, Bawmuna u 6yoyhnocm Apanhenosay 1859 .

Opran ynpaBbama Pernonannom arennujoM je CkynmTrHa ocHuBada. CKyNINTHHA OCHUBAada ce
OJlpKaBa YETUPU I1yTa FOJUIIELE.
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1.6. 3anocnenu

VY okBupy Pernonanne areHiuje GyHKIIMOHUIIE 6 o1e/bemha:

>  Ooeweme 3a pazgoj MCII,

»  Odememe 3a pazeoj mepumopuje,

\4

Odememe 3a passoj wyOcKux pecypca,

\4

InDoc yenmap,
»  QOodememe 3a unancuje u

»  AOmMunucmpamueno ooesmere.

Pernonanna areniyja TpeHyTHO uMa 15 3amociaeHux:

Jacmunka Jlykosuh-Jarnmmunh Lupexmop

Henan [TonoBuh Hzepunu oupexmop

Panmmna PagoBanosuh Casemnux

Munna Yykapuh Casemmux

Ana Muxajnosuh Casemmux
Hy6paBka Huxonwh Casemnux
Mapwuna I'ajuh Casemmnux

I'opan MusskoBuh Casemmnux
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Bpanumup [leHomnospall Casemnux
Hejan Jerauh Casemnux
O/IEJbERBE 34 PA3BOJ JbY/ICKHX PECYPCA
Mapwujana boxunh CasemHuxk
IN DOC HEHTAP
Mapxko Becosuh Aomunucmpamop
O/IEJbEBBLE 34 ®HHAHCHJE
JoBaHa JakoBireBUh Casemnuxk 3a punancuje
AIMHHUCTPATHBHO O/]EJbERBE

Wpana CpOipak Texnuuxu cexpemap

Mupocnasa CreBanoBuh Cnpemauuya

Tabena 1. — 3anocnenu PE/JACIIT

1.7. Yenyze Pecuonanne azenyuje

H3pana anaausa, cTyayMja ¥ IpOMOTHBHUX MaTepHjaaa

+ Opemwemwe: Pazsoj MCIIIT

[Ipyxxame yciyra nonaTHE BPEJHOCTH W pelieka KOjU JOHOCE NOJaHy BPEAHOCT pecypcuMa M
MMOBHMHH KJIMj€HaTa:

»  H3paoda npedcmyouja uzsodmsugocmu,

» HW3paoda cmyouja uzgoomusocmi,

» HM3paoa cexmopckux ananusa,

»  HM3paoa ananusa o cmary y MCII cexmopy,

»  Hspaoa eoouua 3a MCIIII (Ilpoyec pecucmpayuje, HUzeopu unarncujcke noopuixe,
Moeyhnocmu 3a uz603),

22



BUSINESS TO BUSINESS MATCHMAKING

» HUspaoa Newsletter-a

Iloapmika pa3Bojy MHOBATUBHOCTH
+ Opnemwemwe: Pazeoj MCIIIT

[Ipyxame moxapike y pa3Bojy HHOBAaTUBHOCTH U AMjarHOCTU(MKOBAKH-E¢ HHOBALIMOHMX MOTEHIIWjana
MaJIUX U cpenmux npeayseha panu nmosehama BHUXOBE KOHKYPEHTHOCTH M OTBApame HOBUX PATHHUX
MecTa.

Hoapuika pa3Bojy OMJIAAHHCKOL NIPey3eTHUIITBA

+ Opnessemwe: Pazeoj MCIIII

[pyxame moapike U NOACTUIIAja 33 pa3B0oj MPEIy3eTHUINTBA Mel)y OMIIaJUHCKOM IOIyJIalHjOM KO3
MpakTU4YHY 00yKY O IPEAy3eTHUYKIM BEIITHHAMA, [T0 METOI0JIOTHj1 Mel)yHapoIHUX Iporpama.

HocnoBHO nHGOpMUCake

+ Opemwemwe: Pazsoj MCIIIT

MoryhHoct mpucTyna g0 npaBe MH(pOpMaIyje 3a JOHOIICHE OATrOoBapajyhinx MOCIOBHUX OJJIYKa,
nomtyjyhu 3aXTeBe CaBpeMeHOT ITOCIOBHOT OKPYKeHa, MyTeM:

>  Ungopmucarea o axmyeanum npocpamuma,
»  Kopuwhera 6aza nooamaxa Pecuonanne acenyuje,

»  HUnghopmucara npema 3axmesy knujenama.

Ioc/i0BHO NOBE3UBaWme (HA HAUUOHATHOM U UHMEPHAYUOHATTHOM HUBOY)

+ Opememwe: Pazeoj MCIIIT

Y cBpXy cCTBapama HOBHX IIOCIIOBHHUX KOHTakKaTa, OTBapamy HOBHX TpXKHIITa W MoryhHocTH
YIO3HaBamka ca HOBHM TEXHOJIOTHjaMa, JIo0aB/bauuMa WM TapTHEpUMA Y 3ajeJHUYKUM yllaramimMa,
PEJACII npy:xa ycuyre:

»  HUspaoe npoguna npedyseha,
»  Vcenocmaswara konmaxama ca napmuepuma,

> llosesusarwa MCII ca kpeOumnum uncmumyyujama u 0OHamopcKum
opeanuzayujama,

> Opeanusayuju nOCI08HUX CACMAHAKA (NOJEOUHAYUHUX U DYIHUX),
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Hcmpaosicusarsa mpocuwima,
Hoopwxe y nacmyny ua cajmy,
Jlozucmuuxe noopuxe,

Yenyze npema 3axmesy kaujenama.

IIpy:kame caBeTOJABHUX YCJIYra

+ Opnewemwe: Pazeoj MCIIIT

[Noapmika kako MOTCHUIWjaTHUM NPEAYy3eTHAMMA, TaKO ¥ MUKPO, MAJIUM H CpeAmuM npery3ehnma,

KpO3 NpYyXKamkbe IMOCIOBHUX U CaBECTOAAaBHHUX YyCJIyra ca HHUJbEM mo0oJbIlIaka HUXOBOT KBAJIUTETA U

KOHKYPEHTCKE CITOCOOHOCTH:

>

>

Pezucmpayuja npedyseha/npedyzemmuuxa,

Ilpasnu cagemu,

Uszpaoda busnuc naanosa,

Koncyamayuje y ee3u uzpade suzyennoe udenmumema,
Kouncynmayuje y se3u 0ozsona 3a uzepaimy,
Obunacyu knujenama na mepeny,

Monumopumne,

Texnuuka nodpwika y npunpemu HeonxooHe OOKYMeHmayuje npu cnposohersy
HAYUOHATIHUX NPOcpama,

Casemooasne ycnyze npema 3axmegy KiujeHama.

Pa3Boj puHaHCcHjcKHUX MeXxaHHM3aMa 3a moapmky passojy MCII

+ Opememwe: Pazeoj MCIIIT

[oxpika y cTBaparmy OKBUPA 3a Pa3Boj OAPKHUBOT, MeljyHapo1HO KOHKypeHTHOT cekTopa MCII, xpo3

noBehamwe epuKkacHMX MexaHHW3aMa W HMHCTpPyMEHaTa KOjU aKTHBHpa)y W yHanpelyjy cekTop

MMPpUBATHOT NPCAY3CTHHUIITBA, ITyTCM:

>

>

Dopmuparea u ynpasbarba pecUOHATHUM 2aPAHYUjCKUM POHOO8UMA,
Kpeuparwa u ynpasmarea MUKDOKPEOUMHUM uleMama 3a NOYemHnuKe y OU3HUcCY,
Kpeupara u u ynpasmwarea I panm wemama 3a novemuuxe y OU3HUCY,

Peanusayuje nayuonannux kpeOumnux npocpama.
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Pa3Boj MexaHH3aMa 3a NIPOMOBHCA€ VAPYKHBAaha H CTBapam-€ JaHAIIA BPEIHOCTH

+ Opessemwe: Pazeoj MCIIII

[Ipyxame mompiike y ocTBapemy capaame n3mel)y mpemnyseha u opranmnsanyja xoje ux moapKaBajy,
MyTEM pa3Boja MOCIOBHHUX MpeXka U Ki1acTepa.

Pa3Boj HOBHX vcJavra

+ Opesemwe: Pazeoj MCIIII

>  Menmopune npoepam 3a MCII y capaowu ca Jananckom azenyujom 3a melyHapooHy
capaowy (JICA),

» Ilpoepam nocnosnoz pacma u paszsoja y capaoru ca Business Innovation Programs
(BIP),

»  Venyee uzeozno opujenmucanum cekmopuma.

Oprann3oBame 00YKa

+ Opememwe: Paszsoj wyockux pecypca

Onesbeme 3a pa3Boj JbYACKUX pecypca je 3aayKeHO la, ucrpes PernonanHe areHIiije, ClpOBOIN
MpoIieC TUIaHKPamba U OPraHU30Bamka 00yKa.

OOyke Koje Cy CacCTaBHM JIeO HAIlET Karajora OJHOCE C€ Ha O0JIaCTH IOCJIOBHHUX U TMOTPEOHHMX
BEIITHHA 32 YCIENIHO Boleme IMocia, CTpaHuX je3uka, HH()OPMAIMOHUX TEXHOJOTHja, CTPATEIIKOT
MTaHUparba U YIpaBJbarba MPojeKTHMA.

AHaJan3a norpeda 3a 00yKoM

£ Opemwemwe: Pazeoj wyockux pecypca

TokoM meprosa eKOHOMCKE HECHTYPHOCTH KOMIaHWje Tpeba na mnpoHal)y Ha4WH Ja ajeKBaTHO
yIpaBibajy CBOjUM TPOIIKOBHMA, HCTOBPEMEHO 3ajpxaBajylin cBoje Haj0oJe 3aroclieHe,
MotuBuinyhu ux u 06e36elyjyhu muxoBy npoayktuBHocT. OOyKa M pa3Boj Urpajy BasKHY yJIOTY Kako
y CMHUCITy TIpHIIPEME 3aM0CIeHNX Ja Mpey3My HOBE, IPOMEHCHE, KOMIUICKCHH]E 3aJaTKe, TAKO U Kao
He(UHAHCH]CKH MOTHUBATOP.

VY cknany ca HaBelIEHUM, aHaJHM3a MoTpeda 3a oOyKkama CIIPOBOJIM Ce Ca IUJbEM carjeaBama CTamba 1
nmoTpeda Ha TPXKUINTY pajia Tj. HAeHTH(PHUKOBama Ne(hUIMTApHUX 3HAKA U BEIITHHA Kako OW ce maie
Mpernopyke 3a npekBainUKaIyjy pajaHuKa.
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Koncvaranuje v ynpaBbamy JbYICKHM pecypcuMa

£ Onememe: Pazeoj wyockux pecypea

[IpakTnuHe OCHOBEe VYTpaBlhama JbYACKHM pecypcuMa 3a Mana npemyseha, koje ce oaHOoce Ha
3aloNUbaBake, MPOPECHOHANHU pa3Boj, IMOACTHUIAKE YCIEHIHOCTH Ha pany W OTKPUBAE
MEHEIIePCKHX MMOTEHIHjaja, Kpo3:

»  0p2aHu3ayuUoOHy CMpPYKmMypy,

» onuc nocia,

»  npupyyHuKa 3a 3anociexe - ygoherbe y cucmem HaA0OKHAOQ,
> Momueayujy u ynpasmarbe nepghopmancamd,

> nowmosarse padHoz npasa, CKIandrse y2080pa o0 paoy umo.

IHoapuika v mponecy perpyvramnyje HOBHX 3a0CJIeHUX

£ Ogpememwe: Pazeoj wyockux pecypca

Opmabup nmoOpor kKaHaMgaTa 3a I0CA0 MOXE Ja MpeJCTaB/ba OJIydyjyhu MOMEHaT 3a CBakKor
MOCJ0/aBNa, O Tora he 3aBUCHUTH Ja 1M lie MMaTH 3aJ0BOJbHE 3alOCJCHE, a THME M HHUCKY
(baykTyanujy pagHe cHare.

Hawume, nipe Hero mro npuMu HOBY 0COOY Y PaJHH OJHOC, CBAKOM TOCJIOJIABIY Mopa OUTH jacHO IITa
je TO HITO HyJH 3aloCICHUMA y 3aMEHY 3a BHXOB pai. Jla Jiu je To mpecTkHa 3apaja, MoryhHocT
HaIpe0Bama, 1ajbu MPo(heCHOHATHN Pa3B0oj, CUTYPHOCT 3amocickha Wid HemTo apyro? M3abpatu
HajOOJpeT KaHAWJATa KOjU je T0Ka3ao HajBUIle 3Hama M HajBehW CTeleH CIIOCOOHOCTH, HHje
HajBaYKHUja CTBAp KOjoM Tpeba IociojaBall Jla c€ PyKOBoau, Beh je MYyJIpOCT MPOLEHUTH KOjU
KaHJMJIAT Ce HajOOJbhe YKIIama y OpraHu3aluoHy KyiTypy GUpMe U KOHKPETHO PaHO MECTO.

H3pajxa anaansa

+ Opemweme: InNDoc Ljenmap

I/Ispa;[a CTAaTUCTUYKHUX aHAJIN3a APYIITBCHO-CKOHOMCKUX IOKa3aTecJba.

Au3ajH undopmManuoHor cucrema

+ Opemweme: InNDoc Ljenmap

[Mnanupame mporeca, opraHu3aluoHe (QYHKIHje, U3paja WHPOPMALMUOHUX CHCTEMA, YIPABIbAbE
“H(OPMAITMOHUM CHCTEMUMA.
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JIOHATOPCKH M HALMOHAJHY IIPOrpaMu

+ Onemweme: InDocC [enmap

O6pana 1 myOIUKOBamke aKTYETHUX jaBHUX MO3MBA/KOHKYPCa Y OKBHPY JOHATOPCKUX W HAIIMOHATHUX
nporpama.

I'paduuxu qu3zaju

+ Onemweme: InDocC []enmap

Uspana rpaduukux pemema 3a Oporype, nudiere, myOnukaiyje, IocTepe .. ..

H3pana 0a3a nogaraka

+ Onememwe: InDoc Ienmap

Jn3ajH, Kpeupame 1 oJpkaBarme 0a3a mojaraxa.

H3spana web npesentanuja

+ Opememe: InNDoc [enmap

CaBeToBame y Kpenpamwy cajapikaja u au3ajHa Web npesenraimje, uspaga web npesenrarmja.

M3pana crpaTtermja oIpKuBoOr pa3poja

£ Opemwemwe: Cmpamewko nianuparbe

[ogpmxka onmmruaaMa ca reputopuje Llymanuje u [lomopasiba, koje uMajy notpede aa 'y cycper EY
(oHmOBUMa, MpaBWINMA, CTAaHAAPANMA, IPUHIUIINMA ¥ HUXOBO] MPUMEHH y MPaKCH, U3pase HOBY
WM U3BpLIE peBH3Hjy moctojehe cTpareryje, Tj. JOKYMEHT 3aCHOBaH Ha MPUHLUMIIMMA OAP>KUBOCTH.

IMogpmika ommrTHHaMa je, Topell JOKAJTHWUX, Y W3pagd W PErHOHATHHX CTparerwja, OJHOCHO,
@Kypupamy HCTe HakoH 3aBpiieTka nepuoaa tpajama. PEJIACII mytem cBoje MeTomosioruje
CTpaTeNIKOr TUIAaHUPakha, KPO3 PATUOHHYAPCKU Pajl M Ha 0a3u MapTHIMIATHBHOT MPHUCTYIIa, u3pahyje
JIOKaJIHE ¥ pETHOHAJIHE CTPATELIKEe JOKYMEHTE.
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Iucame npojexara nmo npasuanma EU

£ Opemwemwe: Cmpamewxo nianuparse

VY ckiany ca akTyelIHUM MO3WBUMA W KOHKypcuMa EU, mpykame WHTEH3WBHE MOJPINKE JOKATHUM
camoynpaBama lllymanuje u [lomopBiba y mmcamy mpeasiora Ipojekata W CHpoBoheme CBUX
npaTehux akKTHBHOCTH.

IIpy:kame moapuike KaHeJIapujaMa 3a JOKaJHH eKOHOMCKH pa3Boj ca Tepuropuje Ilvmannje
u IlomopaB/ba

£ Opememwe: Cmpamewxo nianuparse
[Nomnzame kamarutera KJIEP-0Ba 3a npykame KBATUTETHHjUX YCIyTa )KUTEJbHUMa CBOJHX OIIITHHA.

[Mompmika y mucamy mpojekata o cragaapanMa EU u mHpOpManmoHo omnciykuBame KaHIEIapHja
HEOIMXOIHUM HH(pOpMaIrjama.

PemaBame cBakoHeBHHX pobiemMa y paay KaHIlenapyja.

bpojHe aKkTHBHOCTH HE TeMy yMpekaBama KaHIENapuja W CTBapama 3ajeJHHYKOr HICHTHTETA
MIPOIIECY JIOKATHOT €eKOHOMCKOT pa3Boja Ha Teputopuju [llymanuje n [lomopasipa.

OprannzoBame 00yKka Ha TeMe HOAPIIKE IPOLECY IUIAaHUPaka JIOKATHOT EKOHOMCKOT Pa3Boja.

I/IHg_)ODMPlcaH)e PYPAJHOI CTAHOBHHIIITBA

+ Opemwemwe: Paszsoj pypana

[Ipyxame nHpopMaluja pypaaIHOM CTAHOBHHUILTBY O CyOBEHLMjaMa U IPYTUM IIOACTHLAjHUM Mepama
KOjH Cy JOCTYIIHH KpO3 porpaMe MuHHCTapCTBa MOJbONPHUBPEAE U APYTUX HHCTUTYLIH]A.

Iloapiuka JOKAJHHUM CAMOYIIpABAMA PernoHa

+ Opememwe: Pazsoj pypana

Ilogpmxka TypucTuukuM opranuzanujama peruona Lllymanmje u IlomopaBibd y Npe3eHTOBambY
TYPUCTUYKHX ITOTEHIHjaa.

[logpmka y mpe3eHTOBamby pypalHUX MOTEHIMjajla Ha cajMOBHMa M MaHHUdecTalHjama pypajHOr
KapakTepa.
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IToapmika mpy:KaoMMa yCJIyra y 00J1acTH Ce0CKOr TYpH3Ma

+ Ogpemwewe: Pazsoj pypana

Nudopmucame M TeXHWYKA MOAPIIKA Yy MOMyHaBamky 3axTeBa W W3paayd OW3HHUC IUIAHOBA 3a
OCTBapeHE TMOJCTUIAJHUX CpPEJCTaBa JOCTYIHUX HAa OCHOBY mporpama MUHHCTapCTBa
TIOJBOIIPHUBPEIE U APYTUX WHCTUTYIIH]A.

IMoapmka yapy:KelhHMMa €A PYPAJHOT IoApyYja

+ Opnebemwe: Pazsoj pypana

[Mogpmika yapykemuMa IOJbONPUBPEIHNX TPOM3Bohada, yapyKemrMa TPAAUIMOHAIHUX 3aHaTa U
yApyKemhrMa JKeHa Y HacTyITy Ha CajMOBHMa U MaHHU(ecTaljama pypaTHOT KapakTepa.

[Ipyxame TeXHUYKe MOJPILIKE YAPYKEeHUMa KeHa y BULY MOIyHhaBamba KOHKYPCHE JOKyMEHTALje 1
u3paje OU3HKC IIIAHOBA 3a HAa0AaBKY ONpeMe U perpoMarepujaia Ha OCHOBY KOHKypca MuHHcTapcTBa
MOJHOTIPUBPEAE M JPYTUX UHCTUTYIIHN]a.

Hoapuika 3aHATCKUM PaJhbaMa U3 00JaCTH TPAAUIIHOHAJIHHUX 3aHATA

+ Opemwemwe: Paszsoj pypana

Nudopmucame W TexHHYKA TNOAPIIKA Yy TMONMyHaBamky 3axTeBa W HM3paad OM3HUC IUIaHOBA 3a
OCTBapee MOJACTHIAJHAX CPEJICTaBa Ha OCHOBY Iporpama MuHHCTapcTBa MOJHONPUBPENE H JIPYTUX
WHCTUTYIH]a.

TexHHYKA MOAPIIKA MO/LONPUBPEIHNM Mpou3ssohaunma

+ Opemwemwe: Paseoj pypana

[pyxame momMohn CTAHOBHUIITBY Y MPUIIPEMaby 3aXTeBa U KOHKYPCHE JIOKYMEHTAIIH]e 3a J00Hjarmbe
MOJICTHIIAJHUX CpeJicTaBa 3a Ha0aBKy HOBE TIOJONPHUBPEIHE MEXaHM3aAIUje JIOCTYITHUX Kpo3
nporpamMe MUHHUCTapCTBA MOJBONPUBPEAE U IPYTUX HHCTUTYLIH]A.

H3pana miaancke 10KyMeHTaIuje

+ Opememwe: Pazgoj ungpacmpyxkmype

OBa ycmyra ce OJHOCHM Ha IMpUIIPeME M OpraHM3aldjy AaKTUBHOCTH Ha H3paau IUIAaHCKeE
JOKYMEHTAIIH] €.
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Ilaanupame pa3Boja jokaaHe, MehyonmTuHCKe M PerHoHAJHE HHPPACTPYKTYpe

+ Oneweme: Pazeoj ungppacmpyxmype

Uzpanma comnpmo-eKOHOMCKUX aHalli3a, JeUuHUCcame Merojaoniordje pana, m3paga SWOT anamuse,
neUuHUCAaE OTNIEPaTUBHUX U CTapTEIIKUX IMJbEBa, AeUHHCA¢ NMPOJKETHUX HAeja, u3paja IuiaHa
MMIUIEMEHTAIlH]je, peaau3aliija mpojexara.

Pa3Boj npojexTuux maeja mo 3axresuma EU cramgapaa

+ Opnebemwe: Pazeoj ungppacmpykmype

Pa3Boj mpojkerHux wmzaeja mo 3axteBuma EU crammapaa y oOmactu mHGpacTpyKType M 3ailTHUTE
’KHBOTHE Cpe/INHE.

Yupassame browenfield soxkanujama

+ Onebemwe: Pazeoj ungppacmpyxmype

OBa yciyra obyxBaTra KOMIUIETHO Boheme mpoiieca, IMo4eB o4 WACHTH(UKAIMje JIOKaIja, u3paie
0aze mnopjartaka, u3paje Karajora, uspaie mnpatehux aHamusa M IpeAsora 3a pereHepanujy
JIOKAJIUTETA.

Hsrpaama u iaqalbe NMAapTHEPCTBA HA JIOKAJIHOM HUBOY

+ Opememwe: Ynpasmware pazeojuum honoom

Pernonanna areHmnuja 3a eKoHOMcKH pa3Boj Illymammje u IlomopaBba WHTEH3MBHO paad Ha
M3rpaibl U jadarmy MapTHEpCTBa Mel)y CBUM akTepuma COIMO-EeKOHOMCKOT Pa3Boja - JIOKAIHHM
camoymnpasama lllymanuje u I[Tomopasiba, HBO cekTopa, jaBuux npeny3eha, nonaropa u cii.

Ilpunpema 3a Behe pa3BojHe oHAOBE H KOOPANHANM|A PErHOHAJHUX PA3BOjHUX MHUIMjaTHBA

+ Onebemwe: Ynpasmwaree pazeojuum onoom

VYeoheme EU mpouenypa y ynpassbambe MpojeKTHMa KpO3 pean3aliijy pa3BojHOr mporpama momMohu
Jyxxnomopascke peruje Yemke Pemybmmke (JMK); PasBujame mnpojeKTHHX wHeja pernOHATHOT
KapakTepa 3a yHampeheme paja JIOKQIHHUX ymnpaBa M pa3BOj PETMOHAIHE CTPaTerwje OIP>KUBOT
pasoja Illymamuje u [loMopaBiba, Ka0 M aHUMHpAmE CBHX pEICBAHTHHUX aKTepa pPErvOHaIHOT
Kapakrepa.
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IIpy:xkame moapmke ommruHaMa Illymagmje m IlomopaB/ba V Npomecy COIMO-€KOHOMCKOL
pasBoja

+ Opnebemwe: Ynpasmwarbe pazgojuum poHoom

[Ipyxxame mnoapiike ce oriena y pas3Bojy NpOjeKTHHX HAeja ommTuHa/rpagoBa lLllymanmje u
[Tomopasspa. CBakm Tmpojekar, y OKBHpPY pa3BOjHOT mporpama, Tpeba ma Oyme yckimaheH ca
PETMOHAIHOM CTpaTerujoM oApxuBor pasBoja Llymaauje u IlomopaBiba, Kao W JIOKaJTHUM
cTpaTervjaMma OAp>KUBOT pa3Boja ommtuHa/rpagosa Lllymanuje u [Tomopasiba.

Pazpujame kanauurera ommruHa Hlymanuje u Ilomopagiba 3a ynpaB/bame IPOjeKTUMA

+ Opnebemwe: Ynpasmwarse pazgojuum poHoom

3amocneHn |y CEKTOpY 3a yIOpaBjbamke pa3BojHUM (POHIOM TpyXKajy TEXHHUUKY moMoh
ommruHama/rpagopuma lllymanuje u IlomopaBma y cBuM (pasama MpOjEeKTHOT IMHKIIyca —
KOHCYyJITallMje, TPCHWH3UW Kao INTO Cy VIpaBibalke INPOjeKTUMa, TMpOLEeAype jaBHHUX HabaBKH,
(mHaHCHjcKU MeHaMeHT, uTa. [lopex tora, ommrure/rpagoBu lllymanuje u [lomopaBipa pa3sujajy
KamanuTeTe 3a YIpaBbabe MPOjeKTHMa KPOo3 CTYIHjCKe ITOCeTe ONMITHHAMa Jy)KHOMOpaBCKe perHje
UYemke PenyOnuke, U cIMYHe POjeKTe HA OCHOBY MpUMeEpa T00pe mpakce.
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2. BUSINESS TO BUSINESS

Cnuka 2. — I'paghuuxu npedcmaswer MoOen e1eKmpoHCKO2 NOBE3UBATLA

Business to business Mmojen eJeKTpOHCKOI TIOCIOBama IMPEICTaB/ba ayTOMAaTH30BaHY pasMeHy
nHpopmanmja wu3Mmely pasznmmumtux opranmzangja. B2B  cucremm 3axTeBajy MHTErpanujy
uH(pOpMaMOHUX cHucTeMa ¢GupMHU Koje MmelhycoOHO mocmyjy. Business to business emexTpoHcko
nocioBame (B2B) oxgnocu ce Ha kopuirheme MHTepHeTa n Web TexHosoruja y mpoiecy moHyae u
poJjaje, a npeAcTaBiba jehTHHH]Y, OpKy U 00JbY capajiiby MOCIOBHUX CyOjeKaTa.

Yceneman moaen B2B ogHocu ce Ha onTUMaliM3aidjy MOCIOBHHUX MPOIeca U HaYWHA YIPaBJbambha, a
Mame Ha TEXHOJIOTH]Y U CaM IpoIiec Ipoaje.

Kako ce enekTpoHCKO MOCIOBame pa3BHjaio W IIMPHIA 3ajeJHMIa KOPUCHUKA, TMOJAKO je pacia
notpeda 3a pa3IMuYUTHM pellekhuMa y OBOj o0iacTh Koja he 3aJ0BOJBHUTH pa3iIMYMTe SKOHOMCKE
Mojielle M TIOCIOBHe Kpurepujyme. On line TproBmHa je BpeMeHOM, yMecTo (OKyca caMo Ha
MaJIONpoJiajy, mpeycMmepriia GoKyc W Ha BeNenpoJiajy, TJe Cy MeCTo Kymala Tpeyseia BelrKa
npeay3eha. OBakaB MojeN MOCIOBamka Ha MHTEPHETY Cy MOIJIAa Ja HMcmpare camo npemyseha ca
ckynom |IT mHQpacTpyKTYpoM W MOCIOBHUM CHCTEMHMA, i C€ BPEMEHOM IleHa UH(PaCTPYKType
OMTHO CMamWiIa a IMOCIOBHM CHUCTEMH IIOCTaJM HEONXOJHOCT KOjA mpeny3eha koja cy xTena jaa
YHampese HauMHE IMOCIIOBaka W ayToMarulyjy cBoje mnpouece. Jlanac BehuHa npemyseha mocemyje
HEKH 0]1 coPTBepa 3a Bol)eme Jiesa Wi 1eJOKYITHOT TocioBama. Crenehin jgoruyad Kopakx je J104aTHO
yHarnpeljuBame MocioBama MITO MoApa3yMeBa MIHpemhe Ha Web kao 030H/bHY TOCTIOBHY M1aTdGopmy.
Business to business enexktponcka Tprosuna Beh ce octBapyje, npu yemy ce Hapouuto kopucte EDI
TpaHcakuuje npeko npuBaTHuX win VAN mpexa. B2B je Haj3HauajHuja ¢dopma eneKTpOHCKE
tprosune. [Ipumapno, B2B tproBuHa o0yxBaTa HHTEpOU3HUC pa3MeHy (pa3MeHy u3Mel)y koMmaHuja),
anu ce pasBujajy u npyru B2B monenu, xao mro cy e - ducmpubymepu, B2B cepeuc nposajoepu,
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bpoxepu u uHgpopmayuonu nocpednuyu (ungomedujapu), KojuMa ce mpomupyje MoryhHocT
ynotpede B2B tprosune.

B2B mpezcraipa cielyjaln30BaHy CajT ca MOHYAOM TJi¢ CYy MOCETHOLN YMecTO (DPM3WYKHX, MPaBHA
JUIa Koja MMajy Tperiien MoHyle W MOryhHOCT mopyduBama mpousBona. B2B ce mosesyje ca
WHPOPMALMOHUM CHCTEMOM U3 Kora J0o0uja cBe MmoTpedHe MOoAaTKe O jarepy, cTamy, JOKYMEHTHMA,
[IeHaMa, KOHTO KapThiiama utj. [IpeqHocT oBakBOT HauMHA MOCIIOBamka ce oriena y Tome mTo he ce
CBE MMPOMEHE NPUKa3aTH y peaHOM BpeMeHy Kpo3 B2B mopran u Bama Mpexa MocjIoBHUX capagHUKa
he mohu y 0110 KOM TPEHYTKY Jla UMa MPUCTYI BalIOj TOHYAH.

[Ipennoctu kopumhema B2B cuctema cy orpomue. [IpBenctseno, 3a B2B cucreme Baxku TBpama n1a
cy camoncmatuBi. Kao u cBako yHanpehuBame mocioBama OHM IPBEHCTBEHO [MJbajy HA noBehame
npoaje.

OBo ce ocTtBapyje kpo3 Behy JOCTYMHOCT IOHYAE W PEIEBAHTHOCT IpPHKa3a IMOJaTaka KOju Cy
OIpaHUYEHH CaMO JIaT€POM.

CMameme TPOIIIKOBa Ce OrJie[ia Kpo3 ayToMaTH3alnjy mpojaje U 0ecroTpeOHo Iy0spemhe BpeMeHa Ha
nocsiose koje he cucrem onpanutu ayromarcku. OBUM ce OCTaBJba BUILEC BPEMEHA 3a jadame APYTUX
eKOHOMCKHX U ITOCIIOBHHX OJJHOCA Ca KYIIINMA.

Web kao mmardopma omoryhyje u pasiauunre MOTYRHOCTH y MOTJIEAY aHATUTHKE Kymama. Moskere
UMaTH YBHJ y HHTEPECOBamba KIIMjeHATa, HANPAaBUTH IMOCEOHE IMOHYIE, MPaBUTH MApPKETHHIIKE
KaMIlarme U MPUKa3MBATH BECTH Ca TIOHyAaMa Koje JKeJIUTe Ja Oyay MI0CTyITHE KIHjeHTHMA.

Kpo3 cBe Behy nmomynaproct B2B cucrtema, yjenno noBehaBaTe n mMuIl cBoje KOMIaHHj€ jep MOpeN
TOTa IITO JIajeTe J0 3Hama Jia UCTe Y KOPaK ca TEXHOJOrHjaMa CTaBJbaTe Moce0aH akileHaT Ha CBOje
KIIHjEHTe.

+ Ilpexnocru:

»  Jpamamuuno cmarbere mpoukoea,

» Tlosehamwe mpancnapenmmocmu nocioséara,

»  Moezyhnocm npucmyna HouM mpaicumumda,

»  Mhnoze nose, epuxacnuje u (hnexcubunnuje mpancaKyuone memooe.

VYeneman B2B ce ogHocH nipe Ha ONTHMU3aIMjy TOCIOBHUX TIpOIeca M HaYWHA YIIpaBJbaba, HEro Ha
TexHojorujy. Iloyeru MHTEpHET Oa3upaHOr eIEKTPOHCKOT MOCIOBaka AaTupajy u3 cpeaune 90 - Tux
ro/IiHa MpeTXoJHOr Beka. [IMoHMpH oBakBOr HauMHa mociioBaja Owie cy komnanuje Fedex, Cisco,
Dell u GE. OBe xommanwuje cy 6mie hoKycupaHe Ha MPOa]jy, MOTPOIIAYKe CEPBUCE U HAOABKY.

Wnteprer, kao jeprtuna, (iaekcuOMIHA W yHHMBEp3ajJHa MpeXka, MOHYAHO je MOoryhocT Mamum
KOMITaHHjaMa J]a ce YKJbyde y CaBpeMEHE TOKOBE €JIEKTPOHCKE TProBHHE. MIHTEpHET TeXHOJIoruje cy
00e30euie 0Opay TpaHCAaKIIKja y peaHOM BpeMeHy, Kao 1 00raTHjy pa3MeHy MoJaTaka.

EnexTpoHCKa TpKUIITA MOHYAWJIA CY KOPUCTH Kako MPOAABIMMA, Tako U Kymmuma. [IpemgyzeTHurm,
ca BEJIMKUM KOJIMYMHAMa HOBIA, OWJIM Cy OCHHMBauu BehWHE CIIEKTPOHCKHX TpXKuITa. Bemuke
KopIiopanmje 3a0pHHYTO Cy IMocMarpajie MpopHIUcame HE3aBHCHUX EIIEKTPOHCKHX TPXKUINTA. Y

33



BUSINESS TO BUSINESS MATCHMAKING

BUMa, OHE Cy BHIENE NPETHY HUXOBUM TPAIWIMOHATHUM IIOCIOBHUM OJHOCHMA. Y BHJICBIIH
MPEeIHOCTH OBAakBOr HauwHa TproeuHe, 2000. roaWHE TOYMY /Ja OCHHBAjy COIICTBEHE
"konzopyujyme” 3a eneKTPOHCKO TproBambe. Hajehu mpuMep 3a 0BakBO yapyxkuBame ouo je Covisint,
ocHOBaH o] cTpane kommanuja Ford, General motors u Daimler Chryisler.

4+ Mamne:
» Ilpasne pecynamuse,

» Tpancnopm npouseooa.

2.1. Mooeau Business to business nocioearma

MoxeMo HampaBHTH HEKOJIHMKO CETMEHTAIlfja OBOT IOCIIOBaa y 3aBHCHOCTH Y KaKBOM CYy OJHOCY
MTOCJIOBHY SHTUTETU KOjU Y BbeMY YUECTBY]Y:

+ JeaHo o1 MokIa Hajuennhe CHOMULAHUX jecTe MojiesIa Ha:

» Bepmuxanno B2B mpeosarve,
»  Xopusoumanno B2B mpeosare.

Bepmuxanno tprosame (vertical trade, vertical market) je Tproeame y koMe MpoaaBI Hyze poOy n
yCIIyre KapakTepUCTHYHE 32 ojpeheHy MHaycTpHjy, TpXKuIuTe, mpodecujy, Wik 3a rpyly Kynama ca

IOCEOHHM 3aXTEBUMA.

[lyrem B2B xomyHHKaIyje W TproBama, KOMIIaHHWjaMa ca MCTHM WM CIMYHAM TOTpedama Wiu
3axTeBMMa, KOMIIaHWjaMa Koje ce€ Hajlaze YHYTap HCTOT HMHAYCTPHjCKOT CEKTOpa, KYyIOBHHA
NOTPEOHMX NMPOM3BO/IA U YCIIyTra 3HATHO je OJIaKIIaHa U yop3aHa.

Xopuzonmanno B2B nocnoBame je, 32 pa3iaMKy 0] BEpTUKAIHOL, BE€3aHO 32 KOHPETHE NPOU3BOJE U
yciyre 6e3 003upa Ha UIIyCTPHjCKY TpaHy.

4+ Takohe, 1pvry kiacupukanujy MoxkeMo HANIPABUTH U HA:

»  Omeopena mpesicua mpocuuma,

» Ilpusammue undycmpujcke mpeice.

4+ OcHoOBHA nojea pazanuutux B2B mexanmu3zama:

» FE -npooaja (E - Selling),
» FE - kynosuna (E- Buying ),
» E - mpocuwma (E - Markets),

»  Mexanusmu 3a noopwry (E - Collaboratio).
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2.1.1. E - npooaja (E - Selling)

Onnocu ce Ha kopuiheme MHTepHeTa Kao KaHana 3a MpoJiajy mpou3Boja u yciyra. [Ipouec nponaje
MOXe nga ce 00aBM IMPEKTHO mpeko Web - a, Moke ga Oyae HHTErpuUcaHo ca CrerudUuIHIM
MOCJIOBHUM TNapTHepoM, winu Buine wux (mpeko EDI, EXTRANET-q), unu nak, Moxe OHTH

peanu3oBaH Mpeko Hekor Tpeher ydecHuka. Pa3sHM MexaHM3MH MOTY OUTH KOpHIINEHU Y Mporecy
EJIEKTPOHCKE Tpojaje. ¥ OCHOBH, TO Cy Hajuyemrhe eJIeKTpPOHCKH KaTtanmo3u. OHM caapxke JeTabaH
OIIMC TIPOU3BOJIA.

+

>

Kopuctu Koje ocTBapyjy 100aB/bauH.

Husicu mpowrkosu - B2B enexmponcko nocnosawe mpeba Oa pe3yimupa HUNCUM
MPOWIKOBUMA NPe208apared, npooaje u mpancaKyuja,

Ilpucmyn noeum Kynuyuma - Omozyhen je oupexman npucmyn xynyuma. Osaxas cucmem
omoeyhasa KOHMAKM ca HOGUM KYRYUMA U OP2AHU3AYUJY MAFUX pavyyHa Ha OdleKo
eqgpuxacHuju Hauun,

Yuanpeherwe xommpone zanuxa - B2B cucmemu, nocebno owu passujenu 00 cmpaue
oucmpubymepa, mozy 0a omoeyhe eehy mpancnapenmuocm HapyuouHa u yeHa azpecuparbem
uHgopmayuja, wmo 800U CMarbeHoM HUBOY 3AUXA U KOHKYDEHMHUJUM YeHama,

3aopacasare Kynaya - O6o je jeOHa 00 M0HCOA HAJMAIbE OUUSTECOHUX NPEOHOCMU 08AKBO2
Hayuna nocnosarea. 4epcma unmespayuja ca Kynyuma paou 3a0080/6erbd IUXosux nompeda
je 3nauajan ghakmop y cnpeuasaujy Kynaya oa npomere 0006asmbaya,

Knacugurauuja kynaua - B2B omocyhasa epuxacuujy kracugpuxayujy Kynaya.

Kopucrta Koje ocTBapyjy moTpomiavm:

Ipucmyn 006po nosnamum, cueyprum bpenoosuma,
Pennuxayuja nosname xamanowe npooaje,

Xujepapxujcka cmpykmypa u 000po opeanu308ana npempaza.

HOTCHHI/IiaJIHH HEeA0CTallU.

Jumumupan nopmeponuo npouszeoda (camo npouzeoou damoez npoussohaua),
Henocmojarwe mocyhinocmu nopehersa yena,
Jlumumupana xonmpona nabasxe,

Henocmojare unmeepayuje ca ERP cucmemom xynya.
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2.1.2. E - kynosuna (E- Buying)

E — buying noapa3symesa xopuithere Web 6a3upaHux TEXHOJIOTHja Y /by ayTOMaTH3aluje mpoleca
nmopyunBama. Hajsehm meo akTMBHOCTH maHac je (OKycHpaH Ha TPOIEC WHAMPEKTHE KYITOBUHE
HENpoM3BOAHUX JaoOapa u yciuyra (Hajuemhe ce omHocu Ha MRO - Maintainance, Repair and
Operations). Mnak, Boaehe koMnanuje koprcte HTEpHET Kao MOJPIIKY 3a CBE aKTUBHOCTH BE3aHE 3a

Ha0aBKy.

+ IIpoiec KynoBuHe, reHePaAJIHO, YKbYUYje ciaenehe da3ze:

» omKpusarve,

» npezosaparve,

» nopyuuearve,

> 3a0080/merme nompeba u
»  MOHUMOPUH.

Behunna mMexanuszama OasupaHux Ha WeD TexHosorujama ce jaHac yriiaBHOM OaBe TPaHCAKIIHOHHM

ACJIOM OBOT ITpo1ecca.

- KopucTH 01 ayTOMaTH30Bamha Mpolieca HA0ABKE CV.

» [llosehare konmpone mpowersa,

» Peoyrosarve onepamusHux mpouwkoea ee3anux 3a Habasxy,
>  Aymomamuzayuja pymuncKux mpancaxyuja,

»  @okycupare Ha cmpamewka nNumMarea Habasxe,

»  Paszsujare jow kopuchujux eeza ca dobasmauuma.

2.1.3. E - mpaxcuwmma (E - markets)

Enextponcka tpxkuiura cy MHTepHET 0a3upaHd MOCPEIHULIM KOjU OJAaKIIaBajy TProBUHY H3Mehy

BHWIIIC KyTIalla ¥ IpojaBaria.

+ [IlocToje TPH OCHOBHA THMA:

» Jasna ne3asucHa enekmpoHcKa mpaicuuma 6ohena 00 cmpane HeympanHux KOMRAHUja,
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»  JasHu KOH30pYujyMu eleKMpOHCKUX MPHCUUIMA KOje 800¢€ 2pYNne 8elUKUX KOMNAHUJA
(Covisint, Transor, Elemica),

» [Tlpusamna enekmpoHcKa MpPAHCUWIMA UL NPUBAMHE MPLOBAYKe MPedce Koje ONCIYICY]Y
Jjeony komnanujy (Cisco e-Hub).

Crajamem orpoMHOT Opoja Kymala W TpojaBalia M ayTOMaTH3alldjoM TPaHCAKIHja, EIeKTPOHCKA
TPKUILTA MPOUIMPYjy AHjana3oH MOTyHHOCTH KoOje CTOje Ha pacmojaramy Kynuuma, oMmoryhasajy
MpoAaBLUUMa TPUCTYIl HOBUM TPXKHIITHMA U CMamyje TPOIIKOBE TPAaHCAKIMja 3a CBE y4ecHUKE. Y
HCTO BpeMe MmoBehaBa ce TOCTYIHOCT U KBAJUTET WH(pOpMaIHja.

Y3 momoh MHTEepHETa, capanma NoNpuMa jefjaH yHarpeleH oOnuk, U caia mocraje Moryhe nespeme
nHpopMmarmja, popMmyrnapa, mporHo3a, nHGOpMaIFja O MPOU3BOANMA M CIUYHO, Y JeTuhy CeKyHe,
0e3 003upa Ha reorpadcke y1ajbeHOCTH.

Kopucmu: E-Collaboration maje HoBe auMeH3Hje TpaauIMOHAIHMM Be3ama u3Mely mnoOaBibadya,
MOTpOIIaYa U APYTUX YUYECHUKA Y HEKOJIUKO KIbYYHUX OOJIACTH:

>  Cmarerme mpowikosa,
» Iloseharve npodykmugnocmu,

» bomwe npedsuhare.

2.1.4. Mexanusmu 3a noopwky (E-Collaboration)

To ce omHocu Ha kopuinheme MHTepHETA 3a capaImby ca MOCIOBHUM IapTHEPHMa y CMUCIY IIHPEM
Ol IyKe KyHOBHHE U mpojaje. To je HaUMH HAa KOjU KOMIIAaHHWje AM3ajHUPAjy, KyIyjy, pa3Bujajy,
npojajy Mpou3BOje Koje KopucTe Kpajibu morpomaun. E-Collaboration moxe ma ce peanusyje y
OKBHpY NPUBAaTHUX WM jaBHHUX TproBaukux mpexa. Capaama mehy ¢pupmama je mocrojana omysex,
WHTepHeT je Ty capaamy MOANTA0 Ha jelaH BUIIH HUBO.

2.2. Business to business mporcuwime

[penyseha cy Hamouetky npucyctBo Ha MHTepHETY opmupana mocraBbambeM WED npe3eHTanuja y
(dbopmu KaTanora CBOjuX MPOM3BO/A ca HABEJICHMM KOHTAaKT WHPOpMAaIjaMa, TJe ¢y Ky MOTJIH Ja
ce JeTajbHO MHQOPMUILY O TOHYAM M HAaKOH TOra W3BpIIE HApy4YUBame KIACHYHUM IyTEM.
HcroBpemeHo je pa3Boj CUrypHOCHHX MexaHu3ama kao mto cy PKI, SSL wu ci., nomao no daze y
Kojoj omoryhyje mupe npuxsaTame VIHTEpHETa KA0 CUTYPHOT KOMYHHMKAIIMOHOT MEJHja, TaKo Jia Cy
yop3o Web npesenranuje nobune u moryhnoct on line HapyunBama u nahama.

4+ I'1aBHu pa3ao3u npumene UntepHera v B2B cy:
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Inobanna docmynnocm Unmepuema
Jlaxo nogezugarve u HUCKa yena ycuyea,
Kopuwherwe cmanoaponoe, ceuma pacnonodxcusoe cogpmeepa 3a npucmyn,

Hocmoja}be A0EeKBAMHUX CUCYPHOCHUX mexaruzama,

YV Vv VYV VY V

Jlaxa unmezpayuja ca nocmojefium back-office cucmemuma.

Benuke kommanuwje cy y UWHTepHeTy BHIENe BEIMKO CMamelhe TPOIIKOBA KOMYHHKAlLUje ca
nmapTHEpUMa y3 UCTOBPEMEHO MpYXame MOTYhHOCTH capaime W ca MambUM (upMama Koje 70 caj
HUCY MorJie cebu na mpuymTe ckyna EDI pemema. [Ipumenom B2B cucrema momasu no ckpahema
MPOU3BOHOT IUKIyca 300T eUKaCHUje KOMYHHKAIMje CBUX YYECHHKA Y MPOLECY MPOU3BOIKE. Y
mpolecy HabaBKe, TOCTHKE ce Beha MPOIYKTUBHOCT 3allOCIeHHX, CMamyje ce MOTyhHOCT Tperike
u ckpahiyje Bpeme caMmor mpoleca INTO JOBOAU JO cMamema TpomkoBa 3a 10-15%. Bomom
KOOpAMHAIIMjOM ca Jo0aBjbaunMa TIOCTHKE ce eQHUKacHUje YIpaBbaibe 3ajuxXamMa W HHXOBO
cMamemhe Ha cBUM HuBomMa 3a 20-25%, y3 HCTOBpeMEHO 3HAaYajHO CMAambEeHhe TPOIIKOBA FUXOBOT
YyBarba U CKJIAAUIITCHA.

2.3. Bpcme mporcumnux Business to business mooena

Moryhe je pa3ziukoBaTH HEKOJIMKO OCHOBHHX BpcTa TpKuUIIHUX B2B Mmopena, on kojux cy wertupu
Haj3HaYajHUja:

» Kamanosu (catalogs),
» Ayxyuje (auctions),
» Bepse (exchange),
»  3ajeonuye (community).
CymTrHa je y TOMe J1a je y OBOM KOHIENTY jacHO Je(MHUCaHa KOPHUCT U 3a KYIILA U 33 TPOaBIIa.

4+ On line kaTago3m:

On line xaramo3u HajOOJbe OATOBapajy TPKUIITHMA TI/ie je MOHYAa W IIOTPaXKiha BHCOKO
¢parmenTupana. Kommnanuje y3uMajy mamupHe KaTalliore MHOTMIX —TpProBaia, JUTHUTAITU3Yjy
uHpopMalmje 0 Mpou3BoAMMa M oMoryhaBajy KynuuMa J1a jeJHUM JojlackoM Ha MHTepHer oOaBe
pa3HOBpCHY KymoBuHy. Y BehuHU ciydajeBa ON line karaio3w Cy MHOTO BHIINE OJ JMTHTATHHUX
Karajora. YMecTo Jia ce JIyTa IO BEJIMKUM, YeCTO 3acTapesuM KaTajlo3nMma Jo0aBjbaya, KyIIU cajaa
MOTY UCKOPHCTUTH CBe MOTYhHOCTH npeTpaxuBama MHTepHeTa, T€ TaKO MOT'Y YIOPEIUTH MTPOU3BOJIE
npeMa MHOTUM KpHUTepHjyMHMa, yKibyuyjyhu: yeny, mocyhnocm ucnopyke, oocmynnocm Ha
CKIaOuwmmy, cepeuche ungpopmayuje, capanyuje u ci., ieHe ¢y 0OMYHO (UKCHE HA CBUM Site-oBUMa.
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+ Aykumje:

AyKiyje ocurypaBajy MecTo 3a KYHOBHHY M MpOJajy IPOHM3BOAA Kao IITO CY: GULUKOBU UHEEHMApA,
Kopuwihena onpema, poba ca Nonycmom, NOKEAP/bUBU NPOU3EOOU ULU NPOU3BOOU KOjU ce MO2y
npepadumu. 3a pa3nuky o on line karamora, raje cy nene oOMYHO GUKCHE, [ICHE KO ayKIHja Cy
muHamuyHe. OHa OOMYHO Tpaje kpo3 yHampen oapeheno Bpeme. Konx TpaaulMOHAIHUX ayKIiyja,
TPTOBaIl 1aje MOHYAY Ja Ipoja Mpou3Bo, a kKymmu ce Haamehy. [Iporec pesyntupa mosehamem meHe
Mpou3BOJa 1 300T Tora ce cMarpa Jia BEhHWHCKH 160 KOPUCTH KO TPaJUIMOHAIHE ayKIIHje OCTBApY]jy
TproBuu. A KoJ OOpHYTe ayKuuje, oOIMKY KO KOjer ce TProBuM HaaMehy 3a KymueBy MOHYAY na
KYITH TIPOU3BO/I, PE3YIITAT j€ CMambUBamke IIeHe. Y TUM ayKIlijama KyTIH OCcTBapyjy HajBehy KopwucT.

+ bBepse:

bep3e mpencraBibajy MecTa 3a KyNOBHHY M IIPOJajy MPOHM3BOJAA KAao IITO Cy TEICKOMYHHKAIU]CKU
kamanuTeTn. Pasmena omoryhasa Kymiuma U TProBIiuMa Jia TPTyjy aHOHHMHO, IITO je KJBYYHO jep He
camo ITO WAeHTH(UKaIMja Kynana ¥ Tpropana MoXXe yYHUIITUTH BUXO0Be no3unyje Beh Takohe moxe
WCKPUBUTH LIeHe. TPXKUIIHA yIeo je o1 M3BaHpeaHEe BaXXHOCTH 3a Oepse. To je 3aTo jep TPXKHUIIHH
yA€o y TOM CIIy4ajy 3HA4d JUKBUIHOCT, a Oe3 Tora oHe he mpomactu 300T pa3MEepHO MaHux
TPaHCAKIN]CKUX BPEIHOCTH KOj€ H3BIaye.

+ Bpokepu:
Honajy nmomatHy BpemHOCT 3a CrHajake Kylia U MpojaBIia, ycimyra 3a  KOjy OHH

y3uMajy TPaHCAKIMOHY HaJIOKHAITY.

+ On line 6ep3e:

MuHUMHI3Upajy U YKIamajy moTpedy 3a Opokeprma y MHOTHM HHAycTpujama. [Ipuxom ox Oep3um
00MYHO 71071231 KOMOMHAIIMjOM TPAHCAKIIMOHKUX HA/IOKHA/IA M WIAHCKUX HAJIOKHA/A.

+ 3ajennunue:

3ajenHuile Kao OOJUK TPXKUIITA cHajajy Moryhe Kymie U IpojaaBiie, Kao MpodecHoHaIe ca
3ajeIHMYKUM HHTepecuma mpeko Web Site-a koja mokpuBa crienupuyHe caapikaje WHIYCTPHje H
BuzoBe 3ajennuiie. Caapikaj U BHIOBH 3ajeHUIE Koje Site 0OMUHO mpy)ka caapKu moceOHe BECTH K3
WHAYCTPHUjE, Tj. epane, Y8OOHUKe, MpoicuwiHe uHgopmayuje, aucme HOCI08d, pPA32080pP, O02NACHY
ma6zy u 1p. PesynTat TakBe 3ajeTHHLE MPUBIIAYe IMyOIMKy MOTyhHX Kyrana v nmpojaBiia. 3ajeHule
CTBapajy MPHUXOJ OJ OrJalllaBama, CIIOH30PCTBA M WIAHCKUX HAKHAJA, a Takohe W o HAaKHa/Ia Koje
iahajy mpogaBaunma 3a crBapame BohctBa. Mako ce Ha oBakBUM Site-oBUMa CTBapajy
HajMambu MOTyhH TPaHCAKIIMjCKH MTPUXO/IH, IPETIIOCTaBIba ce J1a fie ce TO YCKOPO MPOMEHHUTH.
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2.4. IIpeonocmu Business to business nocnosarma

Pa3Boj wuHGpOpPMAIMOHO KOMYHHKALMOHHX TEXHOJIOTHja JOBEO j€ 10 YCIIOCTaBJbamba HOBE,
SNICKTPOHCKE Be3€ y MOCIOBHOM CBETY, TaKO Jia JIaHAC MOCJIOBHH CYOjeKTH KOpHCTehH eIeKTPOHCKY
MpexXy monase 1o uHpopmMalija, Hapydyjy notpeOHy poOy u yciryre, Iajby U IPUMajy padyHe, BpIie
SJICKTPOHCKO Tu1ahamke Kao U eICKTPOHCKUM ITyTeM 00e30el)yjy TorucTuky HabaBke U mpojaje.

Iupemem MHTEpHETA Ka0 OTBOpPEHE MpEXKE, YaK U y Mambe Pa3BHjeHHUM 3eMJbaMa M (PMHAHCH]jCKH
cimabujum gurpmMama, eICKTPOHCKO MOCIOBAKE j& TOCTANIO MPUCTYNAYHuje U u3BecHuje. Kommanuje cy
yBUEIE TPEAHOCTH KOj€ OBaj HAYHMH MOCTIOBamka JOHOCH, a O/ KOjUX MOKEMO H3/IBOjUTH HEKE:

» Beha nosezanocm nocnoenux cybjexama, wimo je jedan 00 yciosa 3d ONCMAHAK HA
MPACUUINY

CHudicerbe mpouikosa mpancaxkyuja, OUCmpudyyuja u 2eHepaIno nocaiosarsa,

Hcmwyuerme nocpeonuxa y oopehenum mpancakyujama,

Tobomwarse kearumema npouzeooa u yciyea, u nosehiare 3a0060/6cmea Kynaya,

Pacm npuxooa u obuma npouzsoorse Kao u pacm 3anocieHocmu,

Eguxacnuje ynpaswarwe 3anuxama u cmarsere mpouikosa cKiaouuimersa,

Cmarverve 8pemena ucnopyke u cmarberbe opoja peknamayuja,

Eg¢uxacnuja noopwika kopuchuyuma,

Onaxwano ynpasmarse aanyem chaboesarba (SUpply chain management),

VVVVVYVYVYVYYVYYVYVY

Capaowa ca eenuxkum u Maium KOMNanujama.

Kopurmrhewem B2B crcreMa eneKTpOHCKOT MOCTOBakba KOMIIAHU]€ CY YBHIEIE IIAHCY Ja APACTHIHO
CMame TPOIIKOBE Ha CBUM HHBOMMAa CBOI IOC/IOBamba, jJa moBehajy CBOjy MPOJYKTHBHOCT H
e(MKacCHOCT a CBE 3apaji Kpajier Iujba U OCHOBE (DYHKI[MOHHCAHa CBaKe KOMIIAHUjE, a TO je
oCTBapeme npodura.

2.5. Ilpoonemu Business to business nocnoearma

IMopen OpojHMX KOPHCTH KOj¢ KOMIIaHHja MOXE Jia OCTBApH MPEITaCKOM ca TPaJAMIUOHATHOT Ha
caBpeMeH eJIeKIPOHCKH HAuWH NOCIIOBalka, y HEroB0j MMIUIEMEHTALUH M eKCILIOATalllji KOMITaHHja
ce cyodaBa U ca HU30M npoOiiema. Moxna je anekBaTHUje pehu mpernpekaMa, ¢ 003MpoM Ja aKo je TO
OHO IITO KOMITaHHWja XXM ¥ MMa Kao JYrOpPOYHHW CTpaTellKu IuJb, Hahu he ce U HauMH Ja ce OHe
npeBasub)y.

Ilpobnem 6e36eonocmu — sehu 1eo NMpoToKa MoAaTaka 00aBjba ce NMPEKO MpeXa OTBOPEHOr THIIA,
KOje Ccy Mame OTIIOpHE Ha NPHUCTYN O] CTpaHe HeomnamheHWx cy0jexara, Tako Ja je 3allTHTa
MoJIaTaKa jelaH O] KJbYYHHMX M3a30Ba C KOJUM C€ KOMIIAHHj€ CyOouaBajy NMPUINKOM EJIeKTPOHCKOT
MOCTIOBambA.

Texnuuku npoonemu — npoOIeMH KOMYHUKAIMOHE UHPPACTPYKTYPE U TEXHUYKUX KapaKTEPUCTHKA
ypehaja koju ce kopucre. PammmHo moBehame KOpUCHHMKA OBHUX CHCTEMa HaWIa3u Ha TPEIPEKy
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MPOITYCHOCTH MpPEXKe, KOja y HEKHM TpeHyllMMa HHUje Yy MOTYNHOCTH Ja OICIYXH CBE HhCHE
kopucHuke. KoHCTaHTHO ynarame y MHPpPAcTpyKTypy W moBehame Op3WHE MPOTOKAa IMOJaTaka je
HEOIXO/IHO Kako Ou ce 00e30e110 KOHTUHYHPAH pajJ OBUX CUCTEMA.

QDunancujcku npodnemu — 3a UMIUIEMEHTAIHM]y €JIEKTPOHCKOT IMOCIIOBama HEONXOJHA Cy BEJIHKa
¢uHaHCHjCKa CpeACTBa, YMjH ce peaiiaH noBpahaj He MOXKE OYEKHBATH Y KPATKOM POKY. YJarame y
JTUTUTAHO TTOCIIOBAh-€ MOpa OWTH CTPATEIIKH [TUJb KOMITaHHj€, OPjeHTHUCAH Ha AYT POK.

3axkoncku okeupu — EIEKTPOHCKO IIOCIOBamE Kao M Jajbe PENaTUBHO HOB CHCTEM IIOCIOBAba
3axTeBa Ja n3a cebe mMa ajeKBaTaH 3aKOHCKH OKBHp, KOju he 00e30emuTi CHTypHO W IO0Y3IIaHO
MIOCJIOBakb€, a 0BAj U3a30B CE Ipe CBEra OJHOCH Ha TO Jla KOpPIOpalje HHTEPAKTUBHO ca JpKaBHHM
oprannMa Je()MHHUIITY OBaj OKBUP Kako Ou 3amTuTiie cede, a u Apyre.

IIpoonem myockux pecypca — HOBE TEXHOJIOTHje 3aXTEBajy HOBO 3HAHEC M HOBE BELITHHE, IITO
NPAKTUYHO 3HAYM Jla Cy KOMIIaHHjaMa MOTPEOHN HOBH CTPYUHbAIM KOjH Cy SKCIEPTH y JTUTHTATHOM
MocjoBamy W yommre y WHQOpMAlMOHMM TexHojorwjama. Takohe HeonmxomHo je um mocrtojehe
3a10cjIeHe OCIIOCOOUTH 3a pajll Y HOBOM OKPYKEHY.
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3. BUSINESS TO BUSINESS MATCHMAKING

Cnuka 3. — Unycmpayuja cknonsmene nociogne capaorse

Business to business Matchmaking npencrasba HaunMH MOBE3MBaba NPUBPEIHUX CYy0jeKTa 0] CTpaHe
tpeher cyOjekra. OOMYHO ce CIPOBOMM OJf CTPaHE APKAaBHUX MHCTUTYIIH]ja WK Off CTpaHe MPUBATHUX
areHIja crenujann3oBanux 3a cam Matchmaking.

Konment Matchmaking-a ce 4ecTo KOpHCTH y MOCIOBHOM CBETY W IMO3HAT je 1o HasuBoma B2B
Matchmaking, Investitor Matchmaking, /1ociosnu Speed Dating uru Brokerage oozahaju. CynpotHo
0]l TIOBE3MBama NPUBPEAHMX cy0jekarta MyTeM JPYIITBEHHX Mpeka, NpaBU cacTaHIU u3Mehy
MOCJIOBHUX JbYIH ¢y y (hokycy. Matchmaking je mociioBHH ajiat Koju yapysKyje KyIie U Ipo/iaBiie Ha
OCHOBY 3ajeJJHHYKMX IIOCIOBHHX KaTeropuja M CEeKTopa IocioBama. Kopnopayuje, yopyicerva,
azenyuje u Opocaene uncmumyyuje decto Kopucte Business to business Matchmaking,
nokymasajyhu na yunHe AMHaMUYHUjH U cTpykTypanuju MCII-cextop.

Cspxa Business Matchmaking-a je na myrem meljycoOHOT moBe3uBarma NpUBPEHUX cyOjekara, Kao u
MOBE3WBamka ca JAPKaBHUM arcHIldjaMa U MHCTUTYIMjaMa, CTBOpe 00Jby MOTYhHOCT 3a IjlacHparme
CBOjUX TPOM3BOJIA WK yCIIyTa, MpoOujama Ha Jpyra TP KUIITa, Hyehu cBOje POU3BOJIE WIIH YCIYTe
JAPYTHM MaJIuM, CpeIbHM WK yOp3aHo pacTyhrM KOMIaHUjaMa Koje Jelie lbUXOBY TIOCIOBHY TEXKIbY.
Ono mTo Tpeba nmocedbHo moMeHyTu kKox Business Matchmaking-a jecte crBapame caMuX MOCIOBHUX
ofaHoca 3a Oynyhy capaamy, MoJ KOjy MOKE Ja Claja NpOoBepaBambe KOHKYPEHIMje, HallaXKeHhe
IpaBOT apTHepa 3a MpoOujarke Ha MHOCTPAHO TPXKUILITE MM IaK IpUMepe I00pe MpaKkce Y OKBUPY
MCTE TpaHe MPOU3BOIHE HIIH YCIyTa.

Iuws Business Matchmaking-a je ma mojactakne pact Manux ¢upmH, 1a ce omoryhe HoBa pajaHa
MeCTa, HOBa Tp)KHMINTa, 300T yera cy y cam Business to business Matchmaking wecto ykipyuene
Jp>KaBHE WHCTHTYIMje W BlaauHe areHuuje. Business to business Matchmaking komOunyje
eIyKallljy ¥ CaBETOBAIE OJ] CTPaHE CTPYYHHX OM3HHC CaBETHHKA M CTpy4maka ca Moryhwomrhy
MOCJIOBHOT YMpPEXKaBamba MyTeM ,,JIMIEM Y JIHIE" MOCIOBHUX CACTaHKA.
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3.1. Ilpoyec Matchmaking-a

Pesynrtatn npoyuaBama @opbc cTyauje nmokasyjy Aa BehrHa aHKETHpaHUX AUPEKTOpa Bepyje na cy
Business to business Matchmaking-a u ,jmuriem y nuie‘‘cactaniid U 1ajbe OJ KJbY9IHE Ba)KHOCTH 3a
M3rpajiby CHaXHUje, CMHCIICHHje U NpodUTaOMIHUje MOCIoBHE capaame. Ha Business to business
Matchmaking norahajuma, seyau ce cpehy mauiem y nmuiie Ha Beoma ehHKacaH HAYMH U BEITHKOM
Op3uHOM, y 00M4yHO 30 MHHYTHM BpEMEHCKHM HHTepBasMma. Business to business Matchmaking
noralyaj je Op3 ¥ jeqHOCTaBaH HAYKMH J]a CE YIIO3HAjy MOTCHIIWjATHUA KYIIIH U TTAPTHEPH.

Cawm Business to business Matchmaking je ciiosxen mporiec U cacToju ce 01 HeKOJIHUKO OUTHUX KOpaka.

3.1.1. On line pecucmapauuja

PerucrpoBame npexo WHTEPHET MOPTaNa, MONYHhaBalkhe U MOCTaBbalkbe CBOT MPOoduiIa KOMIAHH]E je
npBU Kopak y mporiecy Matchmaking-a. V Barem mpouiy MoXeTe MOCTaBUTH KOjy TEXHOJIOTH]Y,
MPOM3BO/] WM KOj€ BEIITHHE MOXKETE MOHYIUTH M KOja je TayHa BpCTa capaime Kojy Tpaxute. CBU
npoduiiu Cy Ha MPEXHU Kako OW KoMITaHHuje Koje cy 3auTepecoBaHe 3a B2B cacranke morne came Beh
Jla HaMOMEHY KOje MOTEHIHOHAIHE MapTHepe O]l PErMCTPOBAHMX KOMIIAHHja TPaKe WM ca KOjuMa
MHCJIE J]a MOTY J1a yCIIOCTaBe Iy0Jby capamby.

Cam mpodui ce cacTtoju OJ OCHOGHUX UHGOpMayuja 0 Komnauuju, U o0yXBaTa 0ema/ban CHUCAK
npou3800a Unu yciyea KOMIAHuje, Kpamaxk onuc npojexama KomMnauuje, NomenyuoHaine napmuepe,
npeoxooHe aKmugHOCHU HA CIPAHOM MPICUWLINY, HCe/beHA 8PCIMA capadive y Kojy cnadajy:

=

Texunuka capaama

3ajeonuuxa mexnuuxa capaora,
Ilomoh y ucmpasicusarsy u pazeojy,
Yeosop o 3ajeonuuxoj npoussoomwu,
Ilooyzosaparve,

YV VVVYVYY

KynoeuHa namernma uiu iuyerHye.

=

Komepnujaana capaama

Iompeban napmuep 3a yuewhe y menoepy,
Yeosop 0 3ajeonuuxom mapxemuney,
Tompeban npeocmaenux, oucmpubymep unu Gpanuiusep,

YV V VYV

Hyoumo npedcmasnuxa uiu oucmpubymepa.
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=

duHaHCHjCKA capaIibha

Iloxkpemarve 3ajeOnuuxoe ynazarea unu guiujae,
Yopyocusarve,

Kynosuna yenoz npedyseha unu dena kanumaia,
Ilpooaja yenoe npedyseha unu oena npedyseha,
Ilompebna nozajmuya ,

YVVVVYVY

Hyoumo 3ajam.

3.1.2. Matchmaking

Hpyru xopak y nporecy Matchmaking-a je mpuctyname camom Matchmaking-y on crpane ctpy4yHux
JUIA CTIEeNHjaln30BaHNX 32 UCTH, y3uMajyhu y o03up 3ajednuyke nociosHe xamezopuje u cekmope
nOCN06aA, CNUCAK NPOU3B00A UNU YCIyed, Npojekama KOMRanuje u dcebere spcme capalke Koje cy
KOMRnauuje uspasue.

Matchmaking y oBoM kopaky mpeacTaBiba yrnapuBame KOMIaHHja, ca nubeM 1mTo Beher moBehama
MoryhHocTH 3a capaamy U ycnecHocT B2B cacramaka. OBo ce moctmke oOaBemiTaBameM jeHE U
JIpyre CTpaHe O TMOTCHIMOHATHO] MelycoOHO] capaimy HAKOH CTPYYHOT YIapuBama, 3aTUM
NPUKYIUbAkE U 00pajia HOBpPAaTHUX MH(MOPMAIHja U IO TOTPEOU MPHUCTYNaky ITOHOBHOM YIIapHBAbY.

Hakie, pupme koje Tpeba TeK Jla ce CPeTHY W AMCKYTYjy O HauMHYy capalib-e, Majy Beh MmoBpaTHY
nHpopMaIijy o pupmu ca kKojom Tpeba 1a ce cactaHy U GaxTuuku cy Beh movene na capalyyjy u aa ce
MpUIpeMajy 3a HMCTy, IPe caMor cacTaHKa, IITO HapaBHO mnoBehaBa maHce 3a Oyayhy ycnemHy
MOCJIOBHY capaimy U ycrex B2B cacranaka.

Hakon Tora mpaBm ce JerajbaH BpEMEHCKM pacrmopen Toka B2B cacramaka u crmcak
MOTEHIIMOHAJIHUX MTApTHEPa KOjU ce 10CTaBba KOMIIaHHjaMa.

44



BUSINESS TO BUSINESS MATCHMAKING

3.1.3. B2B cacmanuu

Cnuxa 4. — Ilpuxaz B2B cacmanaka

Cawm norahaj u B2B cacranmm (nocrnosnu cycpemu) y mpoceky Tpajy u3Mmel)y jeqHOT WM BHIIE JTaHa,
HapaBHO y 3aBHUCHOCTH o] Opoja yuecHuka. Ha B2B morahajuma seymm ce cpehy munem y nmume Ha
BeoMa eHKacaH HA4YWH W BETHKOM Op3MHOM y 0o0MuHO 30 MHHYTUM BPEMEHCKHUM WHTEpBATUMA.
[leTHaectT MuHYyTA je TOBOJLHO J1a 00€ CTpaHe HampaBe OUTyKy 0 Oymyhoj mOCIoBHO] capaImu.

Paznor kpaTkor BpeMecKOr MHTepBasia JiexH y Beh moBpaTHO] MHGOpPMANMjU M YUHBCHUIM Ja CY
KOoMITaHWje Beh moyvere Ja yCIocTaBibajy KOHTAKT U capaliby U J1a ce MPUIPEMajy 3a HCTY, IIpe Camor
cacTaHKa.

Toxom B2B cacranka, cBaka KOMIaHHja C€ cacTaHe y MpoceKy ca oko 10 npyrux xommanuja (y
3asucHocmu 00 epcme capaoree u ypahenoz Matchmaking-a).

4+ CacTtaHak u3Meljy ABe KOMIaHHje 00MYHO M3TJIeaa:

»  Manu pazeosop (1-2 munyma),
Kpamax yeo0 o eauioj komnanuju (2 munyma),

VYV VvV

3-5 numara o eawium nompedoama 3a NAPMHEPOM UMY 6PCHOM capaldrwe ca ucmum (5
Munyma),

» 3 pewerna 0 mome Kako Ou capaorba ca NOMEHYUOHAHUM napmepom mpedano oa uzeneoa (4
MUHYmMa),

Yeaznawmasarwe nponpamnux axyuja o capaoru (2 munyma),

VYV VvV

Yeosapare follow up cacmanaxa (1 munym),
» 3anucusare ceeea, He camo 48PCMUX HURbEHUYA, He20 C8ojux oceharva o Oyoyhem napmuepy
U 3aNUCUBAILE CEOJUX MUCTU Y 5 PEHEeHUYA O OOPIHCAHOM CACMAKY.
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3.1.4. Follow up B2B cacmanaxa

ITo 3aBpuretky B2B cacranaka, mpucTyma ce eBajiyalMja cactaHaka u3mel)y KOMIIaHHja Koje Cy
ydecTBOBaJle, TAYHU]jE MEPEHhE 3aI0BOJFCTBA OPraHU3aIMjOM U MEPEHE YCIEIHOCTH YCIIOCTaBIbEHMX
KoHTakarta. V3Mel)y komIaHuja Koje cy ycmocTaBuiie capajimy Tokom B2B cacranaka, HacTaBsba ce
npaheme capalmbe U I1eajy ce MOryhHOCTH 3a MpoayOJbuBame UCTe.

OHO mITO je OWTHO HANOMEHYTH jecTe 1Oa caM IMpoleHarT ycrmemrHoctd Business to business
Matchmaking-a u B2B cacranaka jecte 5-10 %, mto roBopu 0 BETHKOj BaXKHOCTH ITOHABJbAbhA UCTHUX,
jep Business to business Matchmaking u nmasbe mnpeacTaB/ba HajIaKIId M HAjOPHIM HAYUH
MpOHAJIAKEHHa TIOCTOBHUX MApTHEPA U MPOOHjarka Ha HHOCTPAHO TPXKUIITE.

3.2. Cnposohemwe B2B cacmanaka y oxeupy APQ
BALKANS — PRICES (npozpama unmezpucane pecuonanne
eKoHoOMCKe U Opywmeene capaorse) 00 cmpane Pecuonanne

azenuuje 3a ekonomcku pazeoj Illymaouje u
IHomopas.wa

+ Hasus npojexra: PRICES — Pecuonannu unmeepucanu npojekam ekoHoMcKe u Opyumeene
capaomwe

+ Ilapraepu: Munucmapcmeo passéoja u exonomuje Penybauxe Hmanuje, Munucmpacmeo
cnomHux nocioea Hmanuje; Pecuonannu napmuepu (pecuje) ca umanujaucke cmpawe:
Puglia, Abruzzo, Basilicata, Calabria, Emilia Romagna, Friuli Venezia Giulia Lazio,
Lombardia, Marche, Sicilia, Toscana, Veneto, Umbria, Campania; Piemonte, Isve-Napulj;
Opranmsamnja Citta del Fare-Napulj; Intertrade — Salerno; Pecuonanna acenyuja sa
exonomcku paseoj Lllymaouje u Ilomopaema, Peeuonanna acenyuja 3a paszeoj maiux u
cpeorux npedysehia Alma Mons Permon Ckymapu, 3enuya, Ilpujeoop, Cancku Mocm,
Tpeburve, Hegecurwe, Kaumon Hepemea, Kanmon 3enuya u /[o6oj; Ilposunyuja Aymonomue
Tokpajune Bojsoduna.

£ Ilwb: [Ipojexam uma 3a yusns da donpunece NOPACHLy eKOHOMCKe Capadrse usMedjy JTOKALIHUX
cucmema, UMAnUjaHCKUX NPou36OOHUX CeKmopa, U OHUXx us jyeoucmoune Eepone, kpo3
uHmezpayujy NpousBOOHUX npoyeca,  Nymem pasmeHe Npouseo0d u ycayed umeojy
npedyzeha, Kao u npyscarbem NoOpuwike Cmeapary Moz2yhux 3ajeOHuuKux yiazarsa.
Hcmoepemeno noxywasajyhu oa yuunu ounamuunuju u cmpykmypanuju MCII-cekmop,
ojauasajyhiu ca jeOne cmpamne cucmem Manux u cpeowux npedyseha y pypannoj cpedunu a ca
opyee uunehu egpuxacnujum mpocuwme paoa. Ilpeyusnuje, PRICES noxywasa oa
nojeOHOCMasu eqQUKACHOCM UHCIMUMYYUOHAIHE Capaore Usmedjy UmanujaHcKux peauja u
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30HE Ea]lKaHCl, Y KOHmeKcniy MHmepHCll/[MOHCUZMS’al/[Mje JIOKAJITHUX umaﬂujaHCKux cucmema u
npunpeme 3d ynompe6y HOBUX €6PONCKUX UHCmMPpYMeHama Koonepab;uje.

Permonanna arenmmja 3a exkoHoMcku pasBoj lllymamgmje u IlomopaBira je opraHmzoBana U
ydecTBOBaJIa y yKymHO 4etpu B2B cacranaka y mepuomy mamelyy 2010. u 2011. rogune y Pumy,
Hanywy, Kpazyjesyy u beozpaoy.

3.2.1. Cnpoeohemwe B2B cacmanaka y beozpady

* Kopuwhena npoyedypa 3a npogooayucarve:

Hakon wunenTtudukamnuje moryhux oOmactu capaime, YCTaHOBJBEHO je Jla IMOCTOjU TMOoTpeba u3
cekropa: AYTOKOMIIOHEHTUCTHUKE, IThacmuxe | Memanckoe sektora. Vtanujancku mapTHEpH
Cy [IOCTaBWIM CIUCAaK KOMIaHWja ca mnpoduiaoM. HakoH crnpoBeneHe JeTajbHE aHaJM3e,
ycrocTaB/beHa je MoryhHocT na ce o0e30equ anekBaTaH Opoj Kojiera ca CpIICKE CTpaHe, TO Cy
KOMIIaHHWje KOje Cy U3pa3miie MHTepec 3a capalmy M 3a MOTYNHOCT YCHOCTaBJbama capaame. HakoH
OBOT' KOpaka, W3BPIICHO je MPOBOJAIMCAIbE, a MpPETUMUHAPHE JIUCTE Cy IMOCIaTe WUTaIHjaHCKUM
MapTHEepPHUMa, KOje CajipyKe CIHCAaK CPIICKUX KOMITaHHWja, MOTEHIIMOHATHUX ydaecHuka B2B cacranaxa.
Hakon Tora koHayHa JIMCTa j€ cacTaBJbeHA, KOja CalpikU yKynaH Opoj oj 8 koMnaHHja oJ1 4era cy S5
CpIICKe a 3 uTaJlMjaHCKe KOMITaHUje Koje Cy MOTBp e cBoje yueinihe Ha B2B cacrannuma.

JleTasbaH BPEMEHCKH PacIiope/] j€ HAalPaBJbEeH U JIOCTABJbEH CPIICKUM U UTAJTHjaHCKUM KOMITaHHjaMa.

+ Ipomoyuja PRICES npocpama:

Hakon mobujeHor 3axteBa oj crpaHe MTandjaHCKHX HMapTHEpa CIPOBE/EHA je IeTajbHa aHalu3a W
yCTaHOBJbEHE Cy ojpeheHe pupme M3 1aTux CEKTOpa, KOjeé HAaYMHOM IOcioBama Beh capalyyjy ca EU
WK TI0Ka3yjy BEJHMKY MOTpPe0y M TCHICHIMjY 3a W3BO30M M IPE/CTaBJbarba CBOT MPOM3BOJA HIIH
ycayra Ha cTpaHoM TpkuinTy. CacTaBibeHa je MpeMMHUHApHA JIMCTa KOMIIAHWja Koje Ou Morie Ja
u3pase CBOj MHTEpEC 3a capajiby W 3a camy MOTYHHOCT yCIocTaBJbeha capajime ca MranujancKkum
nmaptHepuMma. HakoH Tora, W3BpIICH je BHJ MPOMOIMj¢ AUPCKTHUM OIJIAIIABAeM M CaMUM
obaBelTaBameM 0 MOTYNHOCTH YCIIOCTaBIbCHA CAPATELE.

OBoM MeTOJOM JO0OMjeH je KOHa4YaH CHHCaK KOMIIaHHMja ca W3PaKEHOM jaKoM JKeJhbOM 3a
YCIOCTaB/bakhe Capaibe U MOI'YIHOCT ITPOMOIIMj€ CBOJUX HPOM3BOIA HIIH YCIyra.

* Kpumepujymu kopuwhienu 3a npuxynoarbe npoghuna Komnanuja:

Kputepujymu koju Ccy KopuiihieHH 3a NpUKyIUbamke Mpoduia KOMIaHHja M CacTaBJbarbe
MpEeTMMUHAPHE JTUCTE:
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OcHOBHH TOAaLlM O KOMMaHUjU (Opoj 3anocieHux, npoyeHam y803d, NPOYEHAm U3603d, OCHOBHU
Kanumar, npomem); HajBOKHHUjHU TPOU3BOIH WIN YCIIyTe; OMKC JCNATHOCTH TPOU3BO/IA WIIH YCIIyTa;
OITHC TPOjeKTa capajbe; MOTPESOHM MAPTHEPH; 3aXTEB 32 Capajlby (MexHUuuKa capadr.d, PUHAHCUjCKA
capaora , KOMepyujaina capaora); IOCIOBake Ha HHOCTPAHOM TP KHIITY.

* Opeanusayuja mucuje:

Opranmzanyja MUCHje je TeKiIa 10 YCTaJheHOM MPHHIIUIY, HaKOH CacTaBJbeHha KOHAYHE JHCTE H
JIeTaJbHOT BPEMEHCKOT pacropesa, UTAIHjaHCKH MapTHEPH Cy MOCIalld KOHAYHY areHAay, IUJIaH MmyTa
Kao U arcHay aKTUBHOCTH. Haxown Tor KOpakKa MpUCTYNHJIO CC NMOMTOBAY CaMUX AKTUBHOCTHU arcH/ec
1 mporieca peanuzamyje camux B2B cacranaka.

+ Follow up B2B cacmanaxa:

Toxom B2B cacranaka oapxannx mana 22.10.2010. romune y beorpany y oksupy mporpama APQ
BALKANS - PRICES npoepam ummezpucane pecuonanne eKOHOMCKe U OpPYUIMBEHe Capaorbe
MIPUCYCTBOBAJIO je YKYITHO ocaM KoMmaHuja. O ykynmHor Opoja KOMIaHWja, IeT KOMIIaHHja je OmIIo
u3 pervona lllymanuje u [lomopariba 10K Cy mpeocTanie TpH OWiie UTaNMjaHCKe KoMMaHuje. Tokom
B2B cacranaka koMIianuje cy ycrocraBuie MeljycoOHe KOHTaKTe 3a J1aJby Capajiby.

Tabena 2. — Cnucax xomnauuja uz Umanuje xoje cy yuecmeogane Ha cacmamxy

Komnanuja: Ocnosna oenamuocm: Ilpou3zeoou:
M.V.M. Cold pressing Xnaouo wmanyosare memana, Toxkpemnu anamu
industries 3a6PUIHU 3AUWMUMHY CL0J, MpaHcghep Caspemenu anamu

mexnonozuje
Due-Si SpA Ipouszsoomwa nakosarsa 3a CD/DVD Anamu(xanynu) 3a
ybpuzeasarve

naacmuke
Zanini SpA Mawuncku cekmop-6uUcoxKo npeyusHu enosu 3a aymo
KPYIHCHU MEMATHU O€N08U CeKMOop- UHOYCmpujy 00
anymujyma

Yenuunu denosu 3a
NHEYMAMCKY
ynompeoy

Yenuunu oenosu
PA3HUX HAMeHa
Mecuneanu denosu 3a
aymomoouicky
UHOYCMPUJy U
KOMNnOHeHme 3a
bpase
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Tabena 3. — Cnucax xomnanuja uz Cpouje xoje cy yuecmeosane Ha cacmaHky

CEKTOP AYTOKOMIIOHEHTHCTHKE
Ha3ue komnanuje:
Simal d.o.o
CEKTOP IUVIACTHKE

Ha3ueé komnanuje:

Plastor
SCGM doo
METAJICKH CEKTOP
Ha3zue komnanuje:
Elvod
ORION

Tabena 4. — Cnucax umanujauckux komnanuja ca ocmseapernum konmaxkmuma y Cpouju

Ouena 3a0060.6cmea

ycnocmae/b€HoZ Konmakma u
HmaJlu_]aHCKa Ycnocmaswen konmaxkm ca

ocmeapernux pesyjimama Ha
Komnanujom u3 3emoe

Komnanuja: ckanu 00 1 00 5:

M.V.M. Cold pressing 1) ORION
industries

2) Elvod

3) Simal d.o.o

Due-Si Spa 1) SCGM doo

2) Simal d.o.o

3) Elvod

4) Plastor

Zanini SpA 1) Simal d.o.o

2) ORION

3) SCGM doo

4) Elvod
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TIpaghuxon 1. — Ilpuxa3z 3a00606cmesa opeanuzayujom B2B cacmanxa

oueHa5 oueHa 4 oueHa 3 oueHa 2 oueHa 1

I'pagpuxon 2. — I[lpuxaz Oyene 3a00606CmMBA YCNOCMABHEHO2 KOHMAKMA U OCMEAPEHUX pe3yamama
ca UManUjaHcKum KoMnanujama

oueHa5 oueHad4 oueHa3d oueHa22 oueHal

I'pagpuxon 3. — Ipuxasz oyerne 3a0060bcmea komynukayujom ca PE/JACIT

oueHa5 oueHa4 oueHa3 oueHa22 oueHa1
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3.2.2. Cnpoeohemwe B2B cacmanaka y Kpazyjeeuy

* Kopuwhena npoyedypa 3a npoéooauucarse:

Wranujancku nmapTHEpH Cy JOCTABUIIM CIIMCaK KOMIaHuja ca mpodmiom. HakoH cipoBeneHe nerajpHe
aHaJIM3e, YCIoCTaBJbeHa je MOryhHOCT Ja ce 00e30emu ajqeKBaTalH Opoj Kojiera ca CpIicKe CTpaHe, TO
Cy KOMITaHHje KOje Cy M3pasuiie MHTepeC 3a capajimby U MOTYNHOCT yCIOCTaBJbemha capajme. Hakon
OBOT' KOpaka, M3BPILICHO je& MpPOBOJAUHUCAKE, a NPEIUMUHAPHE JIHCTE CY MOCIAaTe WUTAIUjaHCKUM
MapTHEePHUMa, KOje CajipyKe CIHCaK CPIICKUX KOMITaHHWja, MOTEHIIMOHATHUX ydiecHuka B2B cacranaxa.
HakoH Tora KOHa4YHa JINCTA je cacTaBJbeHA.

JletasbaH BpeMEHCKH PAacIOpe] je HalpaBJbeH M JOCTABJbEH CPIICKUM M UTAJIHjaHCKUM KOMIIaHHjaMa.

+ IIpomoyuja PRICES npoepama:

Hakon moOujeHor 3axTeBa ox cTpaHe MranmjaHCKMX MapTHEpa CIPOBEICHA je JeTajbHa aHaln3a |
YCTaHOBJbEHE Cy ojpeheHe pupme U3 1aTux CEKTOpa, Kojeé HAauMHOM IMOciioBama Beh capalyyjy ca EU
WIH TIOKa3yjy BENHKY TOTpeOy M TEHJCHIMjY 3a M3BO30M U TPEACTaBJbakba CBOI' MPOU3BOJA WU
ycnyra Ha cTpaHoM Tpxkuinty. CacTaBibeHa je MpelrMHHApHA JINCTa KOMIaHWja Koje Ou More Ja
n3pa3e CBOj MHTEpEC 3a capajiiby M 32 caMy MOTYNHOCT yCIOCTaBJbeHma capajiibe ca VTtanujanckum
naptHepuma. HakoH Tora, W3BpIICH je BHJ MNPOMOIMjEe JUPESKTHUM OMJIAIABAKEM W CAMUM
o0aBelTaBameM 0 MOTYNHOCTH yCIIOCTaBIbEHa Capalbe.

OBoM MeToZOM JO0MjeH je KOHauaH CHHCAaK KOMIIaHWja ca H3PaKEHOM jJaKOM JKEJbOM 3a
YCIIOCTaBJbakkhe capaiibe U MOTYNHOCT MPOMOIIHje CBOJUX MPOM3BOJIA WK YCIyTa.

* Kpumepujymu xopuwlhienu 3a npuxynmoarbe npoghuna KoMnanuja:

Kpurepujymu koju cy kopumheHH 3a TpPUKYIUbakhe NpoQuiIa KOMIIAHHja W CacTaBJbarbe
MpeIuMUHapHE JIUCTE:

OCHOBHH TIOAalld O KOMIAHUjU (Opoj 3anocieHux, npoyeHam y803d, NPOYEeHAm U3603d, OCHOBHU
Kanumar, npomem); HajBAXHUjX TPOU3BOAN WM YCIIyTe; ONKC ACTAaTHOCTH MPOU3BOJIA MIIH YCIIyra;
OIHC MPOjEKTa capajibe; MOTPEOHH MAPTHEPH; 3aXTEB 3a capaliiby (MexHUUKa capadrsd, (PUHAHCUJCKA
capaora , KOMepYUjaIHa capaora); OcI0Bamke HA HHOCTPAHOM TP KHIITY.
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* Opeanusayuja mucuje:

OpraHuzaiyja MUCHje je TeKJIa M0 YCTaJbeHOM IPUHIIMITY, HAKOH CacTaBJbeha KOHAYHE JIHCTE U
JIeTajbaHOT BPEMEHCKOT pacropesia, UTAIHjaHCKU aPTHEPH Cy MOCHIAlM KOHAuHY areHay, IUlaH myTa
Kao ¥ areH/y akTHBHOCTH. HakoH Tor Kopaka NpHCTYIUIIO CE MOIITOBAkbY CAMUX aKTUBHOCTH arcHIe
U mpolieca peanuszauuje camux B2B cacranaka.

+ Follow up B2B cacmanaxa:

Tokom B2B cacranaka ompxanux nana 09.07.2010. romune y okBupy IIporpama wuHTErpucaHe
pETHOHANHE eKOHOMCKE U JIPYIITBEHE Capajiihe, MPUCYCTBOBANO je 12 uranujaHckux (2 komnauuje cy
bune y npowupeHom cacmasgy, maxko 0a je YKynaw Opoj umanujanckux xomnanuja 6uo 20) u 26
cprickux npexayseha, koja cy ycrmocraBuia mel)ycoOHe KOHTakTe 3a Moryhy namy capaimy.

Tabena 5. — Cnucax npedyseha uz Cpouje

Ilpedyszeha uz Cpouje

Forest Korp

Milanovié inZenjering doo
Orion

Talas doo

Neimar

Agencija Royal- Alfaprojekt
Ecologica Urbo

Promotor Irva doo Kragujevac
Jukom- Set up systems

Ema Kni¢

Pak Promet

Elvod

Hotel Sumarice- Zelengora
Biba doo

Prunikom Arandelovac-
Picerija Odiseja

Oranica

Document Management System
Softserbia doo

Edops

Metalka Majur

TSS Metal Indystry

Polet Paracin

Hucmumyuuje - Kpazyjesay
Asocijacija preduzetnika Sumadija
UdruZenje Sloga

Hoeu Ilazap

“Gracijani”

29| | ©n) O & | @D 19| [=
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+ Cnucax umanujanckux npeoyvzehia:

1) Marrastampi s.r.l.

2) Barone Costruzioni s.r.l.

3) Brandoni Solare SpA

4) Futura Stampi

5) Agimpianti97

6) Consorzio tutela Vini

7) Primo sole

8) Raucci

9) Olytecma ltalia Consortium
a) Italteknic

b) Edil Creative

¢) 2P Tendaggi

d) Consorzio Lazio nel Mondo

e) Hana Bi Project

f) Consorzio Export Frosinone
10) Olio Ottaviani

a) Oleificio Ottaviani

b) Gi.S.

c¢) Consorzio Lazio nel Mondo

d) Consorzio Export Frosinone
11) CPU

a) Innocom CONFIRMED

12) Elica CONFIRMED
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Tabena 6. — Cnucax Umanujanckux npedyseha ca ocmeapeHum KOHMaKmuma ca npedyzehiuma u3

Cpouje
Hmanujancka Ycnocmaemwen konmakm Ouena 3a0060.6cmea
dupma ca npedyzehem u3 zemmwe ycnocmaeswenoz
KoOHmaKkma u
ocmeapenux
pe3yimama Ha CKaau
001005
1. Marrastampi s.r.l Forest Korp 4
Milanovié inenjering doo | 5
Orion 5
Talas doo 5
Promotor Irva doo 3
Kragujevac
Polet Paracin 4
2. BaroneCostruzioni | Neimar 5
s.r.l.
“Gracijani” 5
I Polet Paracin 4 I
8 Brandoni Solare Ecologica Urbo 5
Spa
Forest Korp 4
Milanovié infenjering doo | 5
TSS Metal Industry 5
“Gracijani” 5
4. Futura stampi “Gracijani” 5
Promotor Irva doo 3
Kragujevac
Jukom- Set up systems 4
Orion 5
Ema Knié 4
5. Agimpianti 97 Orion 5
Pak Promet
Elvod 5
Hotel Sumarice- Zelengora | 4
Oranica 4
“Gracijani” 5
6. Consortio Tutela Asocijacija preduzetnika
Vini Sumadija
Biba doo 4
7. Primo Sole UdruZenje Sloga
Biba doo 4
Prunikom Arandelovac 4
8. ] Raucci | Udrutenje Sloga |
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Biba doo 4
@socijacija preduzetnika
I Sumadija I
9. Olytecma lItalia Picerija Odiseja 5
Consortium
Agencija Royal- 5
Alfaprojekt
Talas doo 5
Oranica 4
“Gracijani” 5
I Hotel Sumarice- Zelengora | 4 I
10 Olio Otaviani Picerija Odiseja 5
Biba doo 4
I UdruZenje Sloga I
11. CPU Softserbia doo
DM 3
I Edops 2 I
12. Elica SpA Orion 5
Milanovié infenjering doo | 5
Elvod 5
Metalka Majur 5

I'paguxon 4. — [puxaz 3a00606cmea opeanuzayujom B2B cacmanxa

oueHa 5 oueHa 4 oueHa 3 oueHa 2 oueHa 1
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I'paghuxon 5. — Ilpukas Oyere 3a0060/6cmMea yCnoCmasbeHO2 KOHMAKMA U OCMEAPEHUX Pe3yImama
ca UManujancKum KoOMnanujama

oueHa5 oueHad4 oueHa3d oueHa2 oueHa1l

I'paghuxon 6. — Ilpuxaz oyerne 3a0060.5cmea komynukayujom ca PEJJACIT

oueHa5 oueHa4 oueHa3 oueHa 2 oueHa 1

3.2.3. Cnposohemwe B2B cacmanaka y Pumy

+ Kopuwihena npoyedypa 3a nposodayucarve:

Uranujancku napTHepH cy mocianu 3axtes 3a npomupemse PRICES mporpama u 3a ycnocTasibame
Moryhe nasmse capagme. Hakon mpeHTndukanuje moryhux oOyacTu capaime, YCTaHOBJBEHO je Ja
nocroju motpeda u3z cekropa: |CT, Ipadjesuncku cexmop, Green Energy u Aepoundycmpuja.
Wranujancku napTHEpH Cy AOCTaBWIM CIHMCAK KOMIaHHja ca npoduioM. HakoH cripoBeneHe netajbHe
aHanm3e, ycrocTaBibeHa je MoryhHocT ma ce 06e30enu agexBaTtan Opoj Kojera ca cprcke CTpaHe, TO
Cy KOMIIaHHj€ KOje Cy M3pa3uiie MHTepec 3a capaamy U MOTyhHOCT ycmocTaBibeHa capaame. HakoH
OBOT KOpaka, M3BPIIEHO je MpOBOJAlMCame, a MpeIMMUHApHE JHCTE Cy IMOCiaTe HMTANWjaHCKUM
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napTHEpUMa, KOje CaApike CIUCAK CPIICKUX KOMIIaHW]ja, MOTEHIIMOHATHUX ydecHuKa B2B cacranaka.
Hakon Tora xoHauHa JHCTa je cacTaBJbeHa, KOja cafp M yKymaH Opoj on 16 koMmaHHuja of dera cy 5
cprcke a 11 uranujancke kKoMnaHuje Koje cy NoTBpAwiIe cBoje yuemihe Ha B2B cacranuuma.

JleTaspaH BpeMEHCKH pacIiope]] j€ HalpaBJbeH U IOCTABIbEH CPIICKUM U UTAJNjaHCKIM KOMITaHHjaMa.

* IIpomoyuja PRICES npozpama:

Hakon moOujenor 3axTeBa ox cTpaHe MranmjaHcKuX mapTHEpa CIIPOBEIEHA je JeTajbHa aHaIu3a U
ycraHoBJbeH je oxapehen Opoj ¢upmm u3z cexropa: ICT, [padjesuncku cexmop, Green Energy u
Aepoundycmpuja, Koje HAaUMHOM TOCJIOBama Beh capalyjy ca EU mim mokasyjy Benuky mnotpedy u
TEHICHIIM]Yy 3a W3BO30M M IPEJCTaBJbatha CBOT MPOM3BOJA WM YCIyra CTPAHOM TPXKHIITY.
CacraBJbeHa je IpelMMUHApHA JTUCTa KOMIIaHWja Koje O MOTJIe Jla u3pa3e CBOj MHTEpEC 3a capaliby
M 3a caMmy MOTYHHOCT yCIOCTaBJbeHha capaime ca Mtanujanckum naptaepuMa. Hakon Tora, u3BpiieH
je BHI TpOMOIMje AWPEKTHHUM OrjamaBamkeM U caMuM oOaBemTaBameM O MOTYRHOCTH
YCIIOCTaBJbEHA Capalbe.

OBoM MeTOJOM JO00MjeH je KOHayaH CIHMCAaK KOMIIaHHMja ca H3PaXKCHOM jaKOM JKEJhbOM 3a
YCIIOCTaBJbakhEe Capaiibe M MOTYRHOCT MPOMOIIHje CBOJHX MPOM3BOJIA WM YCIyTa.

* Kpumepujymu xopuwlhienu 3a npuxynmarbe npoghuna KoMnanuja:

Kputepujymu koju cy KopumheHH 3a TpPUKYIUbake Mpodmia KOMIIAHWja M CAaCTaBIbambe
IpeJIMMHUHApHE JINCTE:

OcHOBHM mopaly O KOMIAHUjU (Opoj 3anocrenux, npoyeHam y803d, NPOYEHAM U3603d, OCHOBHU
Kanumar, npomem); HajBaXHHUjA TPOU3BOAN WIIM YCIIyTe; OMKC JACTATHOCTH MPOU3BOJIA WM YCIyTa;
OIMC TIPOjeKTa capajiihe; MOTPEOHH MapTHEPH; 3aXTEB 33 capaiby (MmexHuuxka capaord, PuUHAHCUjCKa
capaora , KOMepYujarHa capaora); IocI0Bake HA HHOCTPAHOM TP KHIITY.

* Opeanuzayuja mucuje:

Opranmzamyja MUCHje je TeKJIa 10 YCTaJbeHOM IPHHIIMITY, HAaKOH CacTaBJbeha KOHAYHE JIHCTE U
JIeTajbaHOT BPEMEHCKOT pacropeia, UTAIHjaHCKH MapTHEPH Cy MOCJAU KOHAYHY areHy, IUiaH myTa
Kao U areHay akTUBHOCTU. HakoH TOr Kopaka NpUCTYIHJIO CE MOLITOBAakhY CAMUX aKTUBHOCTHU arcHie
W TIpolieca peaim3anyje camux B2B cacranaka.
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+ Follow up B2B cacmanaxa:

Toxom B2B cacranaka oaprkanux mana 22-24.03.2011. rogune y rpany Frascati y okBupy mporpama
APQ BALKANS — PRICES npoepam unmezspucane pecuonanine eKoHOMCKe U OpYUIMEeHe Capadre
npucycTBoBaie cy 16 kommanmja. Kommanuje u3 permona lllymamuje u [lomopasspa (5) mok cy
npeoctanux 11 kommanuja Oune U3 uranujancke peruje Lazio. Tokom B2B cacranaka oapkanux y
rpany Frascati kommanuje cy ycrnocraBuie MeljycoOHe KOHTaKTe 3a jajby Moryhy capammy. YKyImHO
je 17 bunarepalHHUX cacTaHaKa je OJpPIKaHO.

Tabena 7. — Cnucax xomnanuja uz manuje xoje cy yuecmeosane Ha cacmanyuma

I Komnanuja: I

ABM

TR 2000

Intermin

Dalt

ICET

Hana Bi Project Srl
Studio Arch. Napolitano
Re Cornetto

Micor Srl

Savio

Smartcare

1.
2.
3.
4.
ol
6.
7.
8.
9.

ol
= o

Tabena 8. — Cnucak xomnanuja uz pecuona Lllymaouje u Ilomopaeéma xoje cy yuecmsosane na
cacmanyuma

Ha3ue komnanuje:

Edops

SoftSerbia

Velping

Zvezda Jarmenovci
Orion

Tabena 9. — Cnucax komnanuja uz pecuona Lllymaouje u Illomopasma ca ocmeaperum KOHMAKMUMA
ca UManUujaHcKkum KomMnanujama

Ouena 3a0060.6cmea

Ha3ue Kommmuje: Ycenocmaemwen konmarkm ca Kommmujom ycnocmae/benoe KOHmaxkma u
u3z Hmanuje: OCmeapenux pe3yimama Ha
ckanu 00 1 0o 5.
1. | Edops ABM 4
Smartcare
ICET
Dalt
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SoftSerbia Smartcare

ICET

Dalt

Velping ABM

Hana Bi Project Srl

Studio Arch. Napolitano

Micor Srl

Intermin

Zvezda Jarmenovci Re Cornetto

Orion Intermin

Savio

ABM

TR 2000

[To 3aBpmerky B2B cacranaka, cmpoBezena je eBamyamuja m3Mmely cprickux kKommaHHja Koje Cy
yuecTBoBasie Ha B2B cacraniuma, TayHHje Mepeme 3aJ0BOJBCTBA OpraHM3anujoM jorahaja u
KOHTaKaTa YCIOCTaBJhEHUX Ca WTalHjaHCKUM KommaHujama. OBa eBamyaiyja je Takohe IociaTta
WTAJIMjaHCKUM TapTHEPHMA, 33j€THO Ca YIUTHUKOM KOjU Ce KOPHUCTH 3a CIpoBoheme eBayariuja

n3Mel)y uTanujaHcKuX KOMIaHuja.

UctpaxkuBame je crnpoBeaeHO u3Mel)y CpICKUX KOMIaHHMja pajM MpoleHe MOryhHOCTH 3a Jajbe
YCIIOCTaBJbakhe KOHTAKTA Ca NTAJIHjaHCKUM MapTHEPUMA.

I'paguxon 7. — [puxaz 3a0060.6cmea opeanuzayujom B2B cacmanxa

0 A

oueHa5 oueHa4

oueHa 3
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I'paghuxon 8. — Ilpukas Oyere 3a0060,/6cmM8a yCnoCmasLeHO2 KOHMAKMA U OCIMEAPEHUX Pe3yImama
ca UManujancKum KoOMnanujama

oueHa5 oueHad4 oueHa3 oueHa2 oueHa1

I'paghuxon 9. — Ilpuxaz oyerne 3a0060.5cmea komynukayujom ca PEJJACIT

oueHa5 oueHad4 oueHa3 oueHa2 oueHa1l

3.2.4. Cnpoeodjerwe B2B cacmanaxa y Hany.ny

Wranujancku napTHEpH Cy JOCTABMIIM CIHCAK KOMIIaHH]ja ca rnpoduioM. HakoH cripoBesieHe ieTalbHe
aHaJM3e, yCIOCTaBJ/beHa je MOTYhHOCT fia ce 00e30emu ajekBaTan Opoj KOMIIaHHUja ca CPIICKe CTpaHe,
TO Cy KOMITaHHje KOje Cy U3pa3uiie HHTepec 3a capaliiby ¥ MOTYRHOCT ycIlocTaBibeHa capaimbe. Hakon
OBOI Kopaka, m3BpuieH je Matchmaking, a mnpenumuHapHe JMcTe Cy MOCIATe WTAIMjaHCKHM
napTHEPUMa, KOje Cajipike CITUCAK CPIICKUX KOMITaHH]ja, MOTEHIIMOHATHUX yuecHuKa B2B cacranaka.
Hakon Tora koHa4yHa JIMCTa j& cacTaB/beHa KOja CapKu yKymnaH Opoj o 51 kommaHuje o yera cy 23
cpricke a 28 uTaiNMjaHCKe KOMIIaHHMje Koje Cy moTBpamie cBoje ydyemhe Ha B2B cacranmmma.
JletashaH BpeMEHCKH Paclope]] je HapaBJbeH U JJOCTABJbEH CPIICKHM M UTATUjaHCKAM KOMITaHH]jaMa.

Tokom B2B cacranaka oppkanux gana 25.02.2011. m 26.02.2011. rogune y Hamyspy y OkBHpY
nporpama APQ BALKANS — PRICES npoepam unmezpucarne pecuonante exonomcke u Opyumeene
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capadmwe MPUCYCTBOBaIIA je yKymHO 51 xommanuja. O yKymHOT Opoja KoMmaHHuja, 23 KOMIIaHUje Cy
omne u3 pernona lllymanmje u Ilomopasspa (10) m Ayronomue Ilokpajune Bojsomuna (13) mok cy
mpeoctanux 28 xommanuja ouiae u3 utanujanckux peruja Calmania, Lazio u Calabria. Tokom B2B
cacTaHaka onp)kaHnx y Hamyspy kommanmje cy ycnocraBuie MeljycoOHe KOHTaKTe 3a Jajby Moryhy
capagmy. YKymHO je 49 OwmnarepamHux cacraHaka ojpkaHo. CpIICKM TpPUBPEIHUIN HWMAIH CY
npwinke aa Kpo3 B2B cacranke ycmocraBe KOHTakT ca WTadWjaHCKUM mpeny3ehuMa, pa3meHe cBoje
ujeje ¥ IUIaHOBE Y IHJBbY YCIIOCTaBIhatha MOCIOBHE CapaIibhe.

[To 3aBpmerky B2B cacranaka, crpoBeieHa je eBaityarnuja u3Mmely cprickux kKommaHHja Koje Ccy
yuecTBoBaie Ha B2B cacranmmma, TauHuje Mepeme 3aJ0BOJbCTBA OpraHu3anujoMm Jorahaja u
KOHTaKaTa YCIOCTaBJbEHUX Ca WTAUjaHCKUM KommaHujama. OBa eBanyalyja je Takole mociiata
WTAJHjaHCKUM TIapTHEPHMA, 33ajeHO ca YIUTHUKOM KOjU C€ KOPHCTH 3a CIIpoBOheme eBayaruja
n3Mely uTannjaHCcKuX KOMIaHuja.

HctpaxuBame je crpoBereHO u3Mel)y CPICKHMX KOMIAHHWja paju TMPOIeHe MOTYNHOCTH 3a Jajbe
yCIIOCTaBJbamkhe KOHTAKaTa ca UTATUjaHCKUM MapTHEpUMa.

Tabena 10. — Cnucax komnanuja us Hmanuje xoje cy yuecmeogane Ha cacmanyuma

Komnanuja:
. | WATTSUD LEP SPA

ETE SRL RETAM SUD SPA
NUOVI IMPIANTI PETTI
PROJECT-LINE

COMAT

FOXBIT SRL

TELESERVIZI IT SPA
ITALCROM

OFFICINE TOZZI

ANTONIO GUERRASIO SRL
F.LLI CAVA SRL

DE MAIO MARMI
ASSOCIAZIONE COSTRUTTORI SALERNO
BARONE COSTRUZIONI SRL
FEDERARCHITETTI

F.LLI D'ACUNZI

PRIMO SOLE

EURALCOOL MB SPA
DELIKATESSE
TORREFAZIONE CASTORINO
IGI SRL

AZIENDA AGRICOLA BARONE
ALFANO DEMOLIZIONI
T'EHHAI AJUIYMHHHO
COVESER

4BT

COPAC SOC. COOP- AR.L.
ICET SRL

[E=Y

OISO EEICOYID
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Tabena 11. — Cnucax komnanuja no cekmopuma u3s pecuona Lllymaouje u Ilomopasma xoje cy
yuecmeosae Ha Cacmanyuma

| Memanonpepaljusauxu cexmop \
Ha3uB koMnanuje:
: TSS Metal Industry
AD Industrija kablova

Cexmop nanacmuke

Ha3uB komnanmje:

Polyagram
SCGM d.o.o.

I'pahesuncku cekmop
Ha3uB komnanmje:

Elvod
Gradevinski klaster
Ilpexpambenu cexmop

Ha3uB komnanmje:

Biodvig

Kué

/Ipenonpepaljusauxku cekmop

Ha3uB komnanmje:

| Blazeks — Netwood
Cexmop mekcmuna
Hazus komnanuje:

Sumadija tekstil

Tabena 12. — Cnucax komnanuja u3 pecuona Lllymaouje u Ilomopasma ca ocmeapenum KoHmaxmuma
ca UManUjaHcKum KoMnanujama

Ouena 3a0060.6cmea
Ha3zue komnanuje: Ycnocmaeswen konmaxkm ca komnanujom YCHOCMABbEHO2
u3z Umanuje: KOHMAaKma u 0Cmeapenux
pe3ynmama na ckaau 00 1
00 5.
1. | AD Industrija kablova WATTSUD LEP SPA 3
ETE SRL RETAM SUD SPA
NUOVI IMPIANTI PETTI
2. | BlaZeks — Netwood ANTONIO GUERRASIO SRL 2
COVESER
DE MAIO MARMI
ASSOCIAZIONE COSTRUTTORI
SALERNO
4BT
F.LLI CAVA SRL
3. | Gradevinski klaster FEDERARCHITETTI 4
DE MAIO MARMI
F.LLI CAVA SRL
4BT
NUOVI IMPIANTI PETTI
BARONE COSTRUZIONI SRL
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ASSOCIAZIONE COSTRUTTORI
SALERNO

ANTONIO GUERRASIO SRL
ITALCROM

4. | Sumadija tekstil GROUP OF COMPANIES 3
VISIT TO CISNOLA
5. | Elvod BARONE COSTRUZIONI SRL 4
4BT

NUOVI IMPIANTI PETTI
TELESERVIZI IT SPA
WATTSUD LEP SPA

ETE SRL RETAM SUD SPA
6. | Kuc¢ ICET SRL 4
PRIMO SOLE

COMAT

AZIENDA AGRICOLA BARONE
7. | Polyagram IGI SRL 4
ANTONIO GUERRASIO SRL
8. | SCGMd.o.0. BARONE COSTRUZIONI SRL 2
TELESERVIZI IT SPA
9. | Biodvig AZIENDA AGRICOLA BARONE 4
COPAC SOC. COOP- AR.L.
ICET SRL

10. | TSS Metal Industry COVESER 4
ALFANO DEMOLIZIONI
4BT

GENIAL ALLUMINIO

F.LLI CAVA SRL

ITo 3aBpmierky B2B cacranaka, cnpoBejieHa je eBaityaija u3Mmely cprickux kommaHuja Koje cy
yuectBoBasie Ha B2B cacraniuma, TauHHMje Mepeme 3aJI0BOJGCTBA OpraHM3anujoM forahaja u
KOHTaKaTa yCIIOCTaBJbEHHX Ca HWTaIMjaHCKUM Kommanujama. OBa eBaiyandja je Takohe mocnara
WTAJIMjaHCKUM TapTHEPHMA, 33j€THO Ca YIUTHUKOM KOjU C€ KOPHUCTH 3a CIipoBoheme eBanyariuja
n3Mel)y UTanmjaHCKuX KOMIIaHHja.

UctpaxuBame je crnpoBeneHO u3Mely cprckux kommaHdja paju TpolieHe MOTYhHOCTH 3a Jlajbe
yCIIOCTaBJbamkhe KOHTAKTa Ca UTAJIMjaHCKUM IapTHEpHUMA.
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I'paghuxon 10. — Ilpukas 3adoeomcmea opeanuzayujom B2B cacmanka

oueHa5 oueHad4 oueHa3 oueHa2 oueHa1

I'paghuxon 11.— [Ipukas Oyene 3a0060/6CM8a YCNOCMABHEHOS KOHMAKMA U OCIEAPEHUX pe3yamama
ca UManujaHcKum KomMnanujama

oueHa5 oueHad4 oueHa3 oueHa2 oueHa1

I'paghuxon 12. — [lpukas oyene 3a006obcmea komynuxayujom ca PEJJACIT

oueHa5 oueHad4 oueHa3d oueHa2 oueHa1l
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3AK/bYYAK

CBH CMO jako CBECHH Mpolieca riodain3anyje ¥ CBUX MPOMEHa Koje OH HOCH ca COOOM, a KOje YTHUY
Ha TPUBATHE W APYIITBEHE cepe YOBEKOBOT NIeI0Bamka. BepoBaTHO HajU3paKEHU]H j€ OHAj YTHUIA]
KOjU Jlelyje Ha TpPOMEHY IOCIOBHHX o0Opaszala, HayMHa MOCIOBamba W KOMYyHHKanuje usmelhy
naptHepa. IbeH yTuiaj MOTIOMOTHYT je HEBEPOBATHO Op3UM pa3BOjeM TEIEKOMYHUKAIIMOHHUX H
nH(GOPMAIMOHNX TEXHOJOTHja, Mpe CBera mojaBoM VIHTepHeTa, Kao TriiobaliHE OTBOPEHE MpeEXe.
YoBekoBe OHONOIIKE CHOCOOHOCH Cy OTpaHMYeHe, Tako Ja HH(popMamyje Koje MOXe HYOBEK 1a
MIpeHece CBOjJUM TJIacoM JIONHPY caMo 10 ojpeheHe maspuHe, HHje Coco0aH a perucTpyje u maMTH
cBe uH(OpMaIHje U3 CBOje OKOJIMHE, HUTH Jla BEIMKUM Op3vHaMa Mema CBoje JioKanuje. Buptyanny
CTBapHOCT KOjy Cy CTBOpHJIE caBpeMeHE TEXHOJIOTHje YOBEYaHCTBO Tpeba /Ja MpUXBaTH, alld U J1a je
CTaBM I10J] KOHTPOITy ¥ HA/ITJIelarbe, OpraHu3yje 1 J1a je yCMepH Ha npaBu HauuH. Ha xpajy, HoBH BH]
MoCJIOBama KOjH je TOCIeAnIa HaBeIeHNX TPEHA0Ba CBAaKaKoO je Ha CBOM CaMOM IMOYETKY, U HYIH
IIMPOK criekTap MoryhHOCTH y yHanpehemy mocioBama KOMITaHHja, ToBehamy HIXOBE €PUKACHOCTH
1 ipo(uTaOMITHOCTH, CTBApamky TOJaTHUX BPEIHOCTH U Ka0 Kpajibu pe3yirTar, noBehame Oarocrama
LIETIOKYITHE EKOHOMHU] .

Wntepner, kao jedpTuHa, (iekcHOMIHA W YHHBEp3ajlHa MpEXKa, MOHYAHO je MoryhocT Mamum
KOMITaHWjaMa J1a ce YKJbY4e Y caBpeMEHE TOKOBE €JIEKTPOHCKE TProBUHE. VIHTEpHET TEXHOIOTHjE Cy
o0e30emune oOpamy TpaHCaKIHja y pEallHOM BpeMeHy, Kao W OoraTujy pa3MeHy MojiaTaka, IITo je
HPOY3POKOBAJIO 00JbE MOCIOBHO MOBE3UBAKE U KOHCTAHTO Pa3BHjame Mpoleca yciIyra U Ipou3BoJa.
EnexTpoHCKa Tp)KUIITAa MOHYAWIA CYy KOPUCTH KaKo MPOJAaBIMMa, TaKO M KymiuMa, omoryhasajyhu
TPEHYTHY MOTPOIIKY W TNoOoJbIIaBajyhn WcTpakuBame W pa3Boj. [lOCIOBHO mMoOBe3uBame je
TPEHYTHO, pa3MeHa WHQOpMalMja je MOAWTHYyTa Ha BUIIM HUBO YKJby4uMBajyhu cBe cexTope H
MHCTUTYLIMj€ OJf KOJUX J>KMBH OpraHM3aM Kao INTO je TI00alHO IocioBame 3aBUCH. M3 oBxe
HaBEJICHOT JI0JIA3UMO JI0 3aKJbyuKa Jia je npeay3ehe OuTaH YuHUIIALL JeHOT JPYINTBA U JIPKaBE, leHE
cTole pa3Boja M CKOHOMCKE jauynMHe M cTaOWIHOCTH. YapyXuBameM mpenyseha mpomase 1o
KOMILIETHPamka MPOU3BOJIa U YCIIyTa, U TeXKe Ka ycaBplIaBamky TEXHHKA U METOJA YIpaBlbama Koje
yTU1y Ha noBehame lUuXoBe e(hUKacCHOCTH, a CBUMA je [IWJb OCTBapHBame Behe 1oouTu.

B2B moBe3yje cBe ydeCHHKE Yy IIOCIOBHOM IIpPOIECY KOjU TPETXOIU KpajilbeM KOPUCHHKY —
dobasmaue, nocpeonuxe, oucmpubymepe, Kao 1 BeJHKe IPETHOCTH KOje MpyKa 0Baj BHJ MOCIIOBAbA.
Kako ce TexHomoruja cBakuM JaHOM CBE BHILE M BHIIE pa3BHja U Hampenyje, MocToje pa3sHe BpcTe
B2B tpxwuiira koje npemysehinMa ¥ MOCIOBHUM MapTHEPUMA OJIaKIaBajy o0aBJbamke palibu KOje ce
THYy KyHnoBHHE M mponaje. B2B moayi, kao jenan o HajpacnpoCTpameHHjUX MOAYNa eJIEKTPOHCKE
TProBHHE, j€ CBAKOJHEBHIIA TIOCIIOBama cBaKkor npeay3eha. Mako moctoju Buile MaHa OBOT HaYMHA
€JIEKTPOHCKE TPrOBWHE, MPBEHCTBEHO HajBehn MpoOieM je HenocTarak MpaBHE PEryliaTHBE OBAKBOT
HauWHa TociioBama. Jlpyra MaHa, Kaja je y nuTamby HeIUTHTaJlaH IPOU3BO/, MPEACTaBba TPAHCIIOPT
MPOM3BO/Ia O] IIPOJABLIA J0 KYIIIa, jep 0€30eIHOCT NIPOM3BO/Ia y TAKBUM YCJIIOBHMA jOIII YBEK HUjE Ha
BHCOKOM HHUBOY, I1a 300T Tora oBa 00JIacT joII yBEK MMa POCTOP y KoMe Tpeba Ja ce pa3Buja.

Axo 6u cmo nmocmatpanu camo business to business matchmaking mozern, MoXkeM0O TBPIHUTH 12 je TO
MoOJIe Koju, kKao u business to business monen enekTpoHCKOr mocioBama, GyHKIMOHMIIE Y TPAKCH
MaKo je TPOIIeHAT YCIENTHOCTH, HapaBHO TIIeaajyhu IyropodHo yApyKUBame MOCIOBHUX Cy0OjeKkara,
camo 5% - 10%, oH mpeacTaBiba HajOPIKU M HajIIAKIIN HAYHH NPENO3HaBabha, a 3aTUM H ITOBE3UBamba
U capalme, u3mel)y kommnanuja.
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Ono mrro Business to business matchmaking monen wm3amaja ox Business to business moaena
CIIEKTPOHCKOT TTOCIOBaka U APYTUX CIHYHUX MOJIeNa, jecTe mto Business to business matchmaking y
CBOM 00MMY caJpKu BuIlle BUX, a To cy B2B, G2B, G2G. Business to business matchmaking he
KOPHCTH Kao MOJICJ MOBE3MBama MOCIOBHUX Cy0jekaTta, O] CTpaHe Biajga M BIQJWHHUX arcHIfja W
MIPUBATHHX areHIMja CIeNHjaJu30BaHuX 3a NCTH, MehyTum mpemyseha nx Taxole kopucre ocum 3a
MpoHaNKemhe MapTHepa, 3a MocMaTpame KOHKypeHimje, 3a benchmarking, 3a mpumepe mnobpe
npakce, 3a MpoOHjambe Ha WHOCTPAHO TPXKHUINTE U 3a MPOHATAKCHE HE CaMO MapTHEpa Y U3BOPHOM
CMHCITy T€ peuH, Beh 3a mpoHanaxerme MoroaHe GupMe 3a aKBU3UIIN]Y I (HpaHIIH3Y.

Bnane y B2B cacraniuma Tpake HauuH Aa mocrenie melycoOHY capaimy, ¥ CBOjy WHOCTpaHy
nonutuky. Bnanune arennuje y B2B cactaniuMa Tpaske HaYMH Ja JONMPUHECY MOPACTY €KOHOMCKE
capaame n3Mel)y JoKamHuX cucTeMa, 1a YY9MHE TUHAMHYHHJUM H cTpykTypapHHjuM MCII-cexrop,
yrHehn epUKACHUjUM TPXKUIITE paja.

Haxne, umajyhu y Buny Bumie uHTepecHux rpyna (B2B, G2B, G2G) wu Buie cMHUCICHHjUX HaYWHA
MIOBE3UBaka, IOpe HAOMEHYTHX, MpoueHaT on 5% - 10 % Huje mpaBo Mepuio, 3aTO LITO CBU
yiecann B2B cacranaka m3Byky BumiecTpyke kopucTd. [lakie mMokeMo TBpOUTH, MMajyhu cBe
NPEIXO/IHO Y BULY, Jia je TPOIEHAT YCIIEITHOCTH MHOTOCTPYKO Behr, OJJHOCHO J1a Ce CaMH CacTaHIN
HE O/Ip’KaBajy YKOJIHMKO CBE HHTEPECHE TPYIIC HUCY CHUTYPHE Y CBOjY OCTBapHBY KOPHCT.

3akibydak KOju MOKEMO M3BYhH M3 OBOT pajia jecTe /1a ce€ MOJIEPHO MOCIOBAkE HE MOXKE 3aMHUCIUTH
0e3 MHCTUTYIU]a Koje oMoryhaBajy Opike u 00Jbe MOCIOBakhE U MOBE3UBAKE, JIOK j& CaMO HOCIOBHO
MTOBE3WBAkE M CBAaKOJHEBU DPaji (pakTHUKH HeMoryh 0e3 MOJEpHHX TEXHOIIOTHja, KOje caM IIPOIeC
pana, mocjoBama 1 yApyKHBamka MOCIOBHUX Cy0jeKara YnHe He3aMHUCIHMBHM U HEMOTyhnM.
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